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THE SPECTATOR: 


THE Spectator, established in 1868, is a weekly journal devoted 
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through The Spectator Company. As sole selling agents in America for 
that well-known firm, all orders for their publications are filled through 
this company.] 
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HE theory upon which the New York Insurance Depart- 
ment appears to be working in beginning an investi- 
gation into the extent and nature of the business transacted 
by citizens of New York with underwriters at Lloyds, Lon- 
don, is that if the Lloyds underwriters can offer broader or 
more advantageous insurance than can American companies, 
then the latter ought to be empowered by law to offer as 
acceptable contracts as do Lloyds underwriters, and thus 
eliminate this inducement for Americans to seek insurance 
through unauthorized channels. In general, the policy of the 
New York Insurance Department is to facilitate the transac- 
tion of the business of insurance by enabling the insurance 
companies to offer, and policyholders to secure, the kinds and 
combinations of insurance which are desired. This is evi- 
denced, for example, not only by the investigation about to 
be commenced, but by the authorization of the use of type- 
writer-sized policies, and by the recommendation which it is 
anticipated will be made by the Superintendent of Insurance 
to the next session of the legislature that all classes of insur- 
ance required by an automobile owner in connection with his 
car may be combined in one policy, to be issued by a fire or 
casualty insurance company. The New York Insurance De- 
partment is regarded as the most important office of its kind 
in the country; and in view of its responsibilities as a leader, 
it is incumbent upon it to show a spirit of progress, by en- 
deavoring to see that the requirements of the people are 
properly supplied, as well as ta foster conservatism by vig- 
orously opposing crack-brained ideas which, if put into effect, 
will serve only to cause confusion and expense without pro- 
ducing any corresponding good for the community. 





|’ has transpired, through questions asked in the British 

House of Commons by Sir Harold Elverston from the 
President of the Board of Trade, that not a single member 
of London Lloyds has elected to place before the public, 
through the Board of Trade, a statement showing the extent 
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and character of the fire and accident insurance business 
effected by him. A significant fact, however, is that 511 
members have selected the alternative, but more cumbersome, 
method which avoids all publicity. One of the questions asked 
by Sir Elverston related to the amount of deposits by Lloyds 
underwriters as security for the due fulfilment of their fire 
and accident insurance contracts, and brought forth the fol- 
lowing information : Deposits, 1911, $1,441,250, 1912, $1,035,- 
000 ; guarantees by non-members of Lloyds, 1911, $1,769,590, 
1912, $2,457,500; guarantees by members, 1911, $12,437,550, 
1912, $14,426,050. According to this schedule, the actual cash 
which Lloyds underwriters deposited in 1912 is $2025 per 
member, against $2270 per member in 1911. The guarantees 
given by persons who are not Lloyds underwriters amounts 
to $4805, as against $3530 per member, the rest of the secur- 
ity consisting of undertakings by the members to stand or fall 
together. In connection with this question it must also be re- 
membered that beyond mutual guarantees a Lloyds under- 
writer is in no way responsible for another member’s liabili- 
ties. So far as the public is concerned, each of the 511 mem- 
bers is entirely apart from the other underwriters. If a per- 
son is insured at London Lloyds, and the policy is signed by 
twenty members, it constitutes practically twenty separate 
policies. Some of the twentieths may be paid, some may not. 
It is a matter of no importance to the signatories, for they are 
responsible only for their respective proportions. In case of 
dispute an unfortunate claimant might have to enter as many 
suits as there were delinquent underwriters. 





HILE the fire loss in August last in the United States 
and Canada, as compiled by The Journal of Com- 
merce, was less than for any preceding month this year, it 
was in excess of the losses in each of three months of 1911, 
and amounted to $14,158,800. In the first eight months of 
1912 the loss was $163,750,650, or about $4,000,000 less than 
in the corresponding period in 1911, though $16,000,000 more 
than in the first eight months of 1910. The aggregate loss 
for this year can scarcely fail to at least equal the losses in 
each of the last two years, $234,000,000, and is likely to ex- 
ceed that sum. 





EVERE criticism was meted out to New York City by 
Richard L. Humphrey of Philadelphia, in an address 
before the International Congress for Testing Materials, par- 
ticularly in connection with the apparent unwillingness of the 
city government to adopt a proper building code. Mr. Hum- 
phrey is a well-known structural materials engineer, and he 
is quoted as saying that “The City of New York will have 
to divorce engineering from politics before it can hope to 
enjoy reasonable safety from building accidents and destruc- 
tive conflagrations.” Mr. Humphrey, while admitting that 
the new building code of New York is a step forward, con- 
tends that it does not secure the protection to the people of 
the city that it should, and he places the blame for the in- 
completeness and relative ineffectiveness of the present code 
upon politicians. He further said that “There is to-day in 
New York the possibility of a conflagration costing half a 
billion dollars. No one can realize the cost in human life of 
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such a conflagration.” The conflagration predicted by Mr. 
Humphrey may come or it may not, and it is a matter of 
many years to so alter the general construction of a great city 
of the character of New York as to make it virtually proof 
against a widespread conflagration ; but it is undoubtedly the 
duty of the city authorities to take the most advanced meas- 
ures possible to gradually secure the ultimate safety of the 
city. 








FIRE INSURANCE TOPICS 








NEW YORK SURVEYS. 

Would Restrict Height of Buildings.—In commenting on the 
building laws, Fire Marshal Ahearn of New York State declared that 
the height of buildings in New York city should be restricted by law 
except in localities where dangers of possible conflagration do not 
exist. He said that in certain streets buildings of unusual height 
would prove fire menaces to structures surrounding them. 


New Zealand Manager in City.—O. R. Bendall, manager of the 
Royal Exchange of London for New Zealand, is in New York. He is 
making a trip around the world. 

H. G. Stephens Suburban Manager.—J. S. Frelinghuysen, general 
agent for the Stuyvesant, the Pacific Fire and the Greenwich of New 
York, and the American Fire and the: Insurance Company of the State 
of Pennsylvania of Philadelphia, has opened a department, under the 
management of H. G. Stephens, for the purpose of writing business 
in the suburban field. Mr. Stephens is also secretary of the Pacific 
Fire of New York, and with his knowledge of the business and large 
acquaintance with the brokers, will doubtless build up a splendid 
business for the department. 

The Ohio Situation.—The interesting news from Ohio of the 
adoption of the constitutional amendment which authorizes the legis- 
lature to provide for rates of fire insurance is suggestive of an adverse 
sentiment to underwriters far deeper than was suspected. The ques- 
tion is how far will underwriters allow themselves to be badgered 
and plucked without resistance. 

Penalizing Insured Meets with Favor.—The proposition to call 
for legislation penalizing the insured for accepting policies of fire 
insurance in unrepresented companies is regarded with favor. While 
it is an accepted doctrine that brokers cannot be employed to obtain 
such policies without subjecting themselves to the penalties of the law, 
it is also accepted that an individual or firm may procure policies on 
his or their own property from any source and without responsibility 
to the State. If the latter doctrine holds good the proposal to penalize 
the individual must necessarily fail. 

Exposure of Public Adjusters Suggested.—It has been suggested 
that in the proposed educational campaign concerning fire insurance 
companies a couple of chapters may be profitably given in exposing 
the ways and means of some public adjusters in this city. A flood of 
light thrown upon the tricks of some of these men would at least 
warn the public against them and lead to some investigation which 
would be useful. 

Stubborn Loss Reported.—A peculiarly stubborn loss has been 
finally reported to the companies for payment. The fire occurred last 
March, and a most earnest effort has been in progress to promote 
settlement. The final result shows that the insured will receive less 
than the sum offered in April. But in defeating the larger claim in 
the courts and through a long and laborious negotiation the com- 
panies have also suffered. The developments throughout were un- 
favorable to the insured, and the claims as presented by their public 
adjusters manifestly exorbitant. An examination of the books by 
professional accountants showed the total value of stock was only 
a trifle over $4000. This was confirmatory of a prior estimate of the 
companies’ adjusters. There were two trials. In one case a partner 
testified the value of the stock was $9600 in the teeth of the ac- 
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countant’s finding. In a second trial it was claimed the stock value 
was $15,000. The verdict for the plaintiffs was for half of this sum. 


A New Risk in Garages.—Inspectors have lately discovered that a 
patent gasoline sprayer is being used for cleaning automobiles, which 
leaves a large chance of danger from vaporization, and in case cf a 
quick use of the machine a risk of explosion not to be despised. 


Extravagant Ideas of Values in Loss.—In a loss settlement upon 
a silk dyer’s establishment in the heart of the dry goods district, it 
developed that the owner had extravagant ideas of values. The claim 
on machinery was $24,734, and the insured was not able to explain 
it. The adjusters demanded an appraisal, and appraisers were duly 
appointed and an umpire nominated. An award signed by all three 
appraisers reported the loss at $5553, which was finally agreed upon. 
The case presents an evidence of bad judgment which is a fair subject 
for criticism on the part of the underwriters in future dealings with 
the claimant. 


Underwriters Salvage Corps in Possession of Fieid.—The retire- 
ment of the Samuel Gans Salvage Company leaves the Underwriters 
Salvage Corps in full possession of the field. The competition in this 
city a few years ago was fierce, and it brought some advantages to 
the companies, but as the companies owned the stock of the Under- 
writers Salvage Company they were compelled to work cheaply to 
meet the Gans Company competition. As soon as the latter ceased 
the rate for handling salvage was increased, which is accepted by the 
companies as quite correct. 


First National Seeking Agents.—The new First National of 
Washington, D. C., claiming a capital subscribed of $1,000,000 and 
surplus for the same amount, has had a marvelous success, according 
to the published accounts. In its literature sent out some months ago 
it was announced that certain agents in various cities had pledged 
a large premium income the first year. In the list the New York 
pledge was given as $100,000. Now that the company has advanced 
to a paid-up capital we are surprised to learn that agents in this city 
have been approached and requested to submit applications for the 
agency of the company. A blank is enclosed requesting information 
as to experience, financial responsibility and other matters, which may 
be construed as an abandonment of the former advertised pledge. 
We are informed that there is no rush for the agency. 


Ex-Superintendent Hotchkiss in Politics.—People who remember 
the original appointment of W. H. Hotchkiss as Superintendent of 
Insurance by Governor Hughes will recall the emphasis that was laid 
on the fact that he was not a politician. Those of us who read of 
the scheming and wire-pulling at the Progressive State Convention in 
Syracuse last week may wonder where the ex-Superintendent learned 
the lessons of politics in which he has lately evinced such a shrewd 
interest. Nobody will deny that he is now an adept in the profession 
and practice. 

Interesting Case Pending.—Curious cases are brought to the 
companies for adjustment of losses. One is now pending for damage 
to two near-seal garments, which was rejected because the damage 
was not caused by fire within the meaning of the policy. The damage 
was caused by the garment coming into contact with an electric light 
bulb. The brokers interested were unwilling to accept the decision 
of the adjuster and proposed to appeal to the companies. Such 
appeals are usually successful, which shows the leniency of the offices 
toward their policyholders—a leniency, however, for which they 
receive no credit. 


A Fish Story.—Now look out for fish stories in a certain broker- 
age office. One of the occupants has been on the St. Lawrence during 
the summer, and now reports the most extraordinary luck in the 
number of fish caught, in the varieties and in the weight of his 
largest catch. He winds up by a bold assertion that his experience 
was the most wonderful in the history of fishing on the river and fat 
beyond any recorded precedent. 

Inscription a Reminder.—There is a prison scene in a comedy 
now running at a leading Broadway theater, in which an inscription 
over an archway reads, “Always follow your convictions.” This is 
supposed to refer to the guests who are compelled to stay against their 
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will, but an underwriter who was present one evening remarked to 
his friend that the inscription would be “a capital advice to an 
insurance manager.” Considering the surroundings, that was rather 
cruel, but decidedly true, just the same. 

Book Values and Market Quotations.—It is noticeable that there 
is a wide variation in the market quotations and the book values of 
certain insurance stocks in favor of the market price. On the other 
hand, there are several others which show considerable less quotation 
below the book value. The difference is quite marked and is ex- 
plained by the variation in dividends. 

Abandoned Claim Rather than Undergo Examination.—A call 
upon the assured recently to submit to an examination under oath 
in support of a claim for loss evidently scared the claimant. He 
refused to appear, and after a long delay advised a friend that rather 
than go through the supposed ordeal he would abandon his claim 
against the insurance companies. He did, and probably wisely, as 
there were abundant data to overturn the amount of the claim. 





CHICAGO AND THE WEST. 


Death of Mrs, Eugene Cary.—Mrs. Eugene Cary, the widow of the 
late Eugene Cary, Western manager of the German-American of New 
York, died recently at her home in Chicago at the age of seventy-four, 

H. H. Glidden Attends Fiftieth Reunion.—H. H. Glidden, man- 
ager of the Chicago Board of Underwriters, recently attended the 
fiftieth reunion of his regiment at South Bend, Ind. 

Shipman & Wayne Get New Company.—Shipman & Wayne have 
been appointed Chicago agents for the Occidental Fire of Albu- 
querque, N, M. 





BOSTON AND VICINITY. 


Protective Department Issues Premium Receipts.—l resident 
Simmons of the Boston Protective Department last week made public 
the premium receipts of the various fire insurance companies report- 
ing to the Department for the six months ending June 30, 1912. The 
returns show that the Royal, which during the corresponding period 
of 1911 occupied second place, now displaces the Home with a com- 
manding lead. The following shows the receipts in 1912 of the twenty 
leading companies: Royal, $105,306; Home, $80,822; Liverpool and 
London and Globe, $72,336; German-American, $57,001; tna, 
$56,269; Hartford, $48,471; Palatine, $46,951; Sun, $46,403; Northern 
(London), $45,941; Fire Association, $43,603; London and Lancashire, 
$42,895; Boston, $41,978; Queen, $39,715; Insurance Company of 
North America, $39,227; Phoenix (London), $34,769; North British 
and Mercantile, $34,761; Springfield, $33,720; National, $33,080; 
Niagara, $32,206; Continental, $31,493. 

Changes Agency.—The Williamsburgh City of Brooklyn has trans- 
ferred its Boston agency from Dewick & Flanders to Cyrus Brewer 
& Co., the change going into effect as of October 1 next. 

Appointed Marine Underwriter and Adjuster.—Patterson, Wylde 
& Windeler have secured the services of H. W. Spicer as marine 
underwriter and adjuster. Mr. Spicer has had a wide experience in 
the marine field, having latterly been with the Standard Marine of 
England as adjuster. 





THE MIDDLE STATES. 


eee 


Atlanta Home Withdraws from New York. 


The New York business of the Atlanta Home of Atlanta, Ga., has 
been reinsured equally in the Equitable Fire and Marine of Providence, 
R. I., and the Virginia Fire-and Marine of Richmond, represented by 
Hall & Henshaw ef New York city. This action was taken in order to 
comply with the policy of the Atlanta Home of confining its future 
operations to the State of Georgia. The company recently withdrew 
from several Southern States for this reason. Hall & Henshaw were 
also representatives in New York for the Atlanta Home. 
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TO INVESTIGATE LLOYDS, LONDON, 


Inquiry Started by New York Insurance Department—Seeking 
Facts upon which to Base Recommendations for Legis- 
lation—Convictions Cannot Be Obtained Under 
Present Law. 

The New York Insurance Department will start a thorough investiga- 
tion of the volume of insurance placed with underwriters at Lloyds, 
London, in an effort to separate the illegal business from that which 
goes to the underwriters because of the lack of facilities in this 
country, the ultimate object being to so understand the conditions as 
to prepare recommendations for State legislation regulating the busi- 
ness, and to afford citizens insurance protection in a legitimate way. 
The Department has been considering this matter for some time, and now 
that an effort is being made in England to secure a definite knowledge 
of Lloyds underwriters’ financial responsibility, it is hoped the local in- 
vestigation will be materially aided in learning the identity of respon- 

sible underwriters. 

The belief is expressed in the Department that many responsible 
underwriters are not aware that their policies are being placed in 
violation of the law, but under the present conditions it is impossible 
to secure the necessary legal evidence to proceed against the guilty 
parties in this country. 

The inquiry will be in charge of L. S. Senior, an examiner, who will 
work in conjunction with I. Le Verne Wood, the examiner in charge 
of the bureau of complaints. The operations of Lloyds underwriters in 
this country will be taken up directly with the underwriters in London; 
and the Department will endeavor to secure the co-operation of 
reputable underwriters in the elimination of irresponsible parties, some 
of whom are understood to be selling policies in this country. 

In considering the liberal coverage of Lloyds, London, the Depart- 
ment has in mind securing legislation permitting surety companies to 
issue blanket bankers’ policies that will insure against any possible 
loss to the bank, also allowing fire or casualty companies to issue 
automobile policies covering every hazard to which a machine or its 
owner might be exposed. 

An investigation by the Department of the method used by brokers in 
their operations has been made. A mercantile house, for instance, is 
convinced that the cost of insurance could be cheapened by placing 
part of it in London, and the broker’s representative then writes direct 
on the stationery of the prospective customer, acting as ‘insurance 
manager’’ for the firm, and premiums are forwarded to London by the 
insured. The commission for the broker is arranged later. The com- 
plaint bureau has the names of brokers in London who act in behalf 
of Lloyds, London, underwriters, and apparently supply the policies 
direct to the insured. It is estimated that American premiums paid to 
Lloyds, London, aggregate $10,000,000 per annum. 





Court Upholds Iron Safe Clause, 

The United States Circuit Court of Appeals has upheld the “Iron 
Safe Clause”’ in an opinion reversing the judgment of the Circuit Court 
for the Southern District of New York, in the case of the Royal and 
the London and Lancashire Fire of Liverpool as plaintiffs vs. Kline 
Brothers & Co. of New York. The failure of the insured to comply 
with the requirements of the safe clause of the policy is the basis upon 
which the decision was rendered. The court holds that under the clause 
in question it was the duty of the insured to take an inventory and 
keep the books, with a complete list of the stock, in an iron 
safe, and the failure to do this renders the policy null and void. The 
action was to recover for a loss on tobacco. 





—The City of New York, of New York, has withdrawn from Maine, 

J. Bayard Kirpatrick, a prominent local agent at New Brunswick, N,. J., died 
recently. 

—W. L. Pettibone & Co. of Newark have been appointed agents in that city 
for the Greenwich Fire of New York. 

—The State of Maine business of the Prussian National of Stettin, Germany, 
has been reinsured in the National Union Fire of Pittsburg. 

—Now that the vacation season is over, the New York Insurance Department 
will take up the usual examinations of fire companies. The Fidelity-Phenix of 
New York is now being examined. 

—Elmer C. Anderson has resigned as special agent in Western Pennsylvania 
and West Virginia for the Providence Washington of Provitlence, R. I., and has 
become an adjuster in Pittsburg, with automobile losses as his specialty. 

—The New York State Association of Supervising and Adjusting Agents, at 
the Lake Placid meeting, paid a high tribute to the late: Francis C. Moore in a 
minute prepared by a committee composed of Edward F. Beddall, Charles J. 
Holman and J. L. Cunningham. 

—Capt. D. M. Humphreys, aged seventy-three years, who for twenty-eight 
years conducted a local agency at Bath, Me., died in that city recently, follow- 
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ing a long illness. The agency will be conducted by his son, Fred W. Hum- 
phreys, who has been associated with him for some time past. 

—The Firemens of Washington, D. C., is applying for admission to New 
York State. It has entered the oftices of Newman & McBain for the metropolitan 
district. This company is gradually enlarging its scope of business on a very 
conservative scale. The company is operating under a Federal charter, granted 
by Special Act of Congress in 1837, and has had a very satisfactory record. 

—William H. Taylor has been appointed special agent of the American Central 
of St. Louis, for Central and Western New York, with headquarters at Utica, 
and H, R. Tyler, who formerly had charge of the entire State, has been trans- 
ferred to the territory east of the Hudson river and south of Troy, including 
the Suburban Exchange and New York Exchange territory. Mr. Taylor was 
formerly with the Royal Exchange of London. 

—Resolutions were adopted at the sixth triennial congress of the Intérnational 
Association for Testing Materials, held in New York last week, to the effect 
that engineering societies of Europe and the United States should keep records 
of the building accidents due to improper use of concrete, or its improper manu- 
facture. Prof. I, H. Woolson, consulting engineer of the National Board of Fire 
Underwriters, read an interesting paper on “The Fire Tests of Floors of the 
United States.” 





THE SOUTH. 





Programme Arranged for Northwestern Underwriters’ Meeting 

The programme for the forty-third annual meeting of the Fire Under- 
writers Association of the Northwest, which will be held at the Hotel 
La Salle in Chicago October 2 and 3, has been completed by President 
W. M. Van Valkenburg. The principal speaker at the opening session 
will be Alfred E. Duncan, president of the Franklin Fire of Phila- 
delphia, whose subject will be Present Day Underwriting. Papers to be 
read at the afternoon session are: The Hidden Force, Eugene Warren 
of Kansas City, State agent of the Citizens of Missouri; Fire Insurance 
and Its Legal Status, Hon. B. F. Burwell of Oklahoma City; The Un- 
known Quantity in Fire Indemnification, George A. Bailey of Topeka, 
general agent Firemens of Newark. On Thursday morning the papers 
will be as follows: On the Outside Looking In, L. R. Stubbs of St. 
Joseph, Mo.; Fire Prevention from a Municipal Point of View, Dennis 
Cash of Cincinnati, director of public safety. 





Organize in Chicago to Prosecute Automobile Thieves. 

The Automobile Protective and Information Bureau has been organ- 
ized at Chicago by companies, agents and adjusters interested in auto- 
mobile insurance, for the purpose of co-operation in apprehending 
thieves of machines for joint action in litigation. Much interest has 
been taken in the proposed bureau, and at the meeting to formally or- 
ganize a large number were present. There have been many thefts 
recently in that city, and it is the intention to employ attorneys and 
detectives to run down the thieves and prosecute them. The bureau 
will have nothing to do with rates, and will not interfere with estab- 
lished organizations in automobile lines. The officers elected are: F. J. 
Meinel, president; Andrew N. Nelson, vice-president, and F. J. Suter, 
secretary and treasurer. 





—The rating of Missouri will not be completed until October because of the 
immense amount of detailed work. 


—The semi-annual meeting of the Western Insurance Bureau will be held 
October 10, at French Lick Springs, Ind., and will probably last several days, 
because of problems arising from the co-operation with the Western Union. 


—Charles R. Street, Western manager of the Fidelity-Phenix of New York, 
has been appointed a member of the large cities committee of the Western 
Union, succeeding Charles R. Tuttle, who retired owing to other pressing duties. 

—The Nebraska Insurance Department has notified the insurance companies 
that the laws forbidding combinations on rates or commissions will be rigidly 
enforced, and that any co-operative effort to enforce the new working agree- 
ment between the Western Union and the Western Insurance Bureau will be 
punished. 





THE WEST. 


—W. L. Martin has purchased the interest of John H. Cowles in the firm 
of Martin & Cowles of Louisville, Ky. Mr. Cowles has removed to Washington, 

—A B. Andrews of Atlanta, manager of the South-Eastern Underwriters As- 
sociation, continues in a critical conditon, Blood poisoning set in, and it was 
necessary to amputate one of his legs. 

—The Standard Fire of Hartford has made application for adffission to Ala- 
bama. The Franklin Fire of Philadelphia is also preparing to enter that State 
and Florida. 

—Dwelling rates in Louisville and the rest of the State are to be reduced in 
the near future, according to advices emanating from the State Insurance Board 
at Frankfort. While the companies believe that the loss record, as well as the 
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construction which prevails in this district, justifies the present charges, they 
are not inclined to protest greatly. 

—Following the withdrawals of the applications of three local and one foreign 
company for the reduction in certain classes of rates in Texas, comes the rumor 
that there will be some important revisions in the general basis schedule in order 
to allow reductions. 

—The Palmetto Fire of Sumter, S. C., has been granted a license by the South 
Carolina Insurance Department. The officers are W. B. Wilson, president; H. D. 
Barnett, vice-president; Perry Moses, Jr., secretary and general manager, and 
J. A. Lemmon, treasurer. 

—At a meeting of the Durham (N. C.) Board of Fire Underwriters, a dis- 
cussion occurred in regard to the sole agency principle, and a resolution was 
adopted expressing the sentiments of the board on the question as in accord 
with the vote adopted by the Boston Board of Fire Underwriters on June 25, 
The board was unanimous in its expression of the view that this offered the 
best solution of the problem. 

—Insurance Commissioner Henry of Mississippi has taken steps against a 
representative of the Planters Mutual Fire Insurance Company of Meridian, 
one of the mutual fire insurance companics which was operating in the State 
before the last legislature passed. a law placing these companies under super- 
vision. The companies were given ninety days within which to comply by show- 
inb solvency, and it is alleged this company has not qualified. Commissioner 
Henry notified W. W. Venable of Meridian, county attorney, of this fact, and 
requested that he commence action against the officers of the company. 





MISCELLANEOUS FIRE AND MARINE NEWS. 


Insurance Year Book, 1912-1913. 

“The Insurance Year Book for 1912 will make a valuable addition to 
the library of this Department.’’—Hon. Jos. Button, Commissioner of 
Insurance of Virginia. 

“The data contained in the books are of much value to this Depart- 
ment.’’—Hon. Henry J. Ford, Commissioner of Banking and Insurance 
of New Jersey. 

“IT do not well know how I could ‘keep house’ without them. They 
are invaluable.’’—Hon. Robert J. Merrill, Insurance Commissioner of 
New Hampshire. 

“This book is truly ‘a friend indeed’ not only to the Insurance De- 
partment officials who have occasion to consult its pages, but also to 
many persons who come to our office seeking information such as your 
publications afford.’”’"—Hon. Wm. Mason Shehan, Insurance Commis- 
sioner of Maryland. 

‘We consider your Year Book as among the most valuable volumes 
in our library for the porposes of reference.”—Hon. W. T. Emmet, 
Superintendent of Insurance of New York. 

“This year’s book is, as usual, fully up to the standard, both mechani- 
cally and in the usual fullness of its current matter.’’—Hon. John L. 
Bleakly, Auditor of State, Des Moines, Ia. 

“We regard this publication as possessing very great merit and it is 
of great service to the Department.’’—Hon. E. H. Moore, Superintendent 
of Insurance of Ohio. 

“These volumes we find valuable as a source of ready reference.’— 
Hon. Andrew P. Havey, Insurance Commissioner of Maine. 

“The books are gotten up with the usual care and good taste, and 
will be a valuable addition to our library.’’—The Manual of Statistics 
Company of New York. 

“A very valuable compilation.”’—H. P. Orr, Deputy Insurance Com- 
missioner, Lansing, Mich. 

“This Department feels that it could scarcely get along without these 
splendid books of reference, and your company deserves to be highly 
commended for the manner in which the books are gotten up.”—Chas. 
V. Johnson, Chief Clerk and Acting Commissioner, Austin, Tex. 

These books will be of inestimable value to this Department.’— 
Edwin Starkey, Deputy Commissioner, Denver, Col. 

“On account of the valuable information contained in these works 
they have become what might be termed “Active Volumes’ in this De- 
partment’s insurance library.”—Hon. J. A. O. Preus, Commissioner of 
Insurance, St. Paul, Minn. 

“I desire to express to you my appreciation of the time and labor 
expended in producing such a valuable report.’—Hon. Ike 8S. Lewis, 
Superintendent of Insurance, Topeka, Kan. 

“Am sure it will be very valuable to this Department.’’—H. W. Laird, 
Deputy Insurance Commissioner, Montgomery, Ala. 

“The book is brim full of valuable information and data.’’—Hon. W. H. 
O’Brien, Auditor of State, Indianapolis, Ind. 

“I find your Year Book one of my most valuable assets of this De- 
partment in its work. It is full of information and ready of refer- 
ence.”—Hon. J. R. Young, Insurance Commissioner, Raleigh, N. C. 

“This volume, as well as former volumes, contain valuable insurance 
reports, and have been referred to in many instances by insurance 
men.’’—Henry C. Hapai, Deputy Insurance Commissioner of Haiwaii. 
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September 12, 1912] 


Hutchinson, Rivinus & Co. Succeed Billington, Hutchinson & Co. 

Announcement is made of the retirement of D. P. Billington from the 
firm of Billington, Hutchinson & Co., and of the continuation of the 
business under the firm name of Hutchinson, Rivinus & Co., with offices 
in Philadelphia, New York and Chicago. The members of the new firm 
are Sydney E. Hutchinson, E. Florens Rivinus and J. Lewis Morse. 
Mr. Billington has sent out cards asking the continued patronage of his 
friends for the new firm. 





Death of Mrs. Cora W. Moore. 

Mrs. Cora W. Moore, mother of Henry Evans, president of the Con- 
tinental Insurance Company and the Fidelity-Phenix Fire Insurance 
Company, both of New York, and widow of Francis C. Moore, the 
former president of the Continental, died early Thursday morning last 
at the family residence, 20 Fifth avenue. She had failed steadily since 
the death of Mr. Moore on March 17 last. The funeral service was held 
last Saturday morning in Grace Church chantry. Mr. Evans has the 
deep sympathy of his many friends in his bereavement. 





—The promotion by Ira A. Manning at San Francisco of the Continental Fire 
and Marine, the Continental Bonding and Casualty and the Continental Life and 
Accident, has been discontinued. 

—W. G. Armstrong, who was sent to San Francisco by the home office of the 
National Union Fire of Pittsburg, to take charge of the company’s business on 
the résignation of F. H. Rhoades, will remain as manager indefinitely. 

—The total marine loss to insurance companies on the “Titanic”? disaster 
amounted to £900,000, which has been received by the ship’s owners, the White 
Star Line. It was the largest amount ever paid on a single marine loss. 

—A number of insurance corporations have applied to the California State 
Board of Control for the reimbursement of amounts paid under the corporation 
franchise tax law, which was recently ruled to be unconstitutional by the State 
Supreme Court. 

—Edwin Parrish of San Francisco has Leen appointed Pacific Coast manager 
for the Detroit Fire and Marine of Detroit. The company will issue policies 
directly, also participating in the operations of the Niagara-Detroit Under- 
writers, in which it has qualified by being licensed in several Pacific Coast States 
during the past year. Mr. Parrish is the representative of the Underwriters on 
the Coast. 

—The World’s Work for October contains articles on “The Cal] of the 
West,” by Gov. John A. Johnson; “The Conflict of Color,” by B. L. Putnam 
Weale; ‘Tolstoy in the Twilight,” by Henry George, Jr.; “From the Bottom 
Up,” by Alexander Irvine; and “Can the Black Man Stand Alone?” by Edgar 
Allen Forbes. There are also numerous other interesting articles upon live topics 
of the day. 

—The second revised edition of ‘‘Brown’s Estimates and Agents’ Companion,” 
by James M. Brown, has been published by The Rough Notes Company. This 
book contains a clear exposition of the cubic-foot rule for estimating the ap- 
proximate value of buildings, with data as to cost of materials and suggestions 
for building; standard requirements and conditions of the more common special 
hazards; a digest of the standard form of policy, and other useful information, 
Orders may be placed with The Spectator Company, 135 William street, New 
York, for this handy publication, the price of which is $2.05 delivered. 





Henry Evans, 


The president of two prominent fire insurance companies is one of the best 
informed men in New York on things relating to finance. On the board of 
directors of one of his companies are: The head of one of the largest banks 
in New York, who is on the directorate of express, telephone, trust, railroad, 
gas, harvester, coal and steel corporations; a director of several trust com- 
panies, a couple of railroads and a gas company; the brains of a leading inter- 
national banking house, who is on the board of a coal concern and of a light 
and traction concern; the son of a prominent financier, and himself a director 
in many corporations; the head of a Stock Exchange firm; another trust com- 
pany director; the head of a lead company, recently absorbed by another lead 
concern, whose name is on the directorate of a New York bank and trust com- 
any, a glucose company, a fertilizer concern and a chemical company; another 
ank director, who is nim on an electric penateeerny company’s board and on 
the board of an engraving company; a director in a bank, in a trust company 
and in a wholesale merchandise concern; the president of another bank, who is 
also a director in New York and out-of-town banks, a trust company, Greater 
New York transit companies, a car manufacturing concern, an iron company, a 
railroad, an automobile concern and a liglting concern, 

If any field is uncovered in the above list this man has merely to turn to 
the board of directors of his other company. It, too, makes a quite creditable 
showing. To enumerate: One director is a member of the same international 
banking house already mentioned; a second is a director of a number of banks 
and trust companies not already covered, adding besides the can, nickle, smelt- 
ing and steel fields; a third covers the uptown department store section; a fourth 
includes some more railroads, some more banks, and gets into the cotton oil busi- 
ness; rubber business, biscuit business, copper business, publishing business, oil busi- 
ness and ship building trade; a fifth has his finger on the pulse of Wall Street specu- 
lation; another corroborates fellow directors in some of the industrial and railroad 
companies, adds a railroad or two and the telegraph business; another is an inhabi- 

t of the Pine street district; a few additional railroads, trust companies and in- 

strial companies are added by the next member, with the realty business and the 
sleeping car business in tow; then appears a representative of the drug and 
zinc business; a Southern banker and railroad director lends assistance, fol- 
lowed by a representative of the match business; another bank director of both 
local and out-of-town institutions adds the celluloid business, while another 

ker completes the list with numerous interests slreoy represented and some 
not already represented, but allied in nature-——The Wall Street Journal. 
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LIFE INSURANCE TOPICS 


THE MIDDLE STATES. 











Meeting of Fidelity Leaders Club. 

The annual convention of the Fidelity Leaders Club, of the Fidelity 
Mutual Life of Philadelphia, came to a close at Atlantic City Monday last, 
after first having been in session at the home office city. The meeting 
was held at the Bellevue-Stratford hotel at Philadelphia from Wednes- 
day until Friday, when the members moved on to the resort for the 
week end. There were no business sessions at Atlantic City, the idea 
in going being for a few days’ relaxation. The party returned to Phila- 
delphia Monday, from which place the producers left for their homes. 
The address of welcome at Philadelphia was delivered by Mayor Rudolph 
Blankenburg, and was responded to by E. J. Sheffield of Boston. This 
was followed by a brief word of greeting by Vice-President Talbot. 
There were many interesting topics dealt with at the convention, among 
which were: My Best Selling Policy and Why; Obtaining Interviews by 
Original Methods; Practical Plans for Securing Successful Agents; In- 
tegrity and Absolute Honesty as a Basis of Permanent Success, and 
Office Methods in Developing Prospects. Among the speakers on other 
subjects were F. X. Quinn, treasurer; F. H. Calkins, general counsel, 
and Charles G. Hodge, managing actuary of the company. The mem- 
bership of the club is restricted to the field representatives of the 
Fidelity and Mutual, and permanently sustained excellence of produc- 
tion is the requirement. 





Equitable to Invest in Western Farm Mortgages, 

The Equitable Life of New York has made arrangements to invest in 
Western farm mortgages this fall, and will open agencies for this pur- 
pose in four or five States. The company will not expand its farm 
mortgage plan to absorb any considerable proportion, it is understood, 
until it can be determined the profit to be derived from the venture. 
Most life insurance companies have heretofore invested largely in rail- 
road securities, and the plan of the Equitable is considered im- 
portant in view of the diversion from the usual custom. 





—The Pittsburg Association of Life Underwriters will meet in that city 
September 16, which will mark the opening of the fall campaign. 

—The itna Life of Hartford is about ready to begin writing insurance on the 
group plan, and has prepared rates for two term policies of life insurance in 
connection with this plan. It is the intention also to write health and accident 
risks, numbering one hundred or more. 





THE WEST. 


Upholds Injunction of American Life and Accident. 

The injunction filed by the American Life and Accident of Portland, 
to restrain the Oregon Insurance Department from revoking the license, 
has been made permanent by Judge Gallaway, who said that the court 
will not take into consideration regularities or irregularities of any 
former Commissioners in granting the company a license. It was held 
that the assets of American are over $100,000, and of such a character 
as required by law. Commissioner Ferguson of Oregon said he would 
appeal the case to the supreme court. The license was temporarily 
revoked recently and, according to a statement by Commissioner Fer- 
guson, the capital stock was impaired and the company had secured the 
license by fraudulent representations, 2 





Foremost Club of Cleveland Life Meets. 

The first annual meeting of the Foremost Club, composed of leading 
agents of the Cleveland Life of Cleveland, was held in the home office 
city on Friday and Saturday last, with about fifty agents present. Presi- 
dent William H. Hunt of the company delivered the address of wel- 
come and the response was made by L. C. Ebeling of Wheeling, W. Va. 
After luncheon at the Chamber of Commerce Club the agents were 
taken for an automobile drive over the city. A theater party at the 
Hippodrome completed the day’s enjoyment. Papers read Saturday 
were on Salesmanship in Life Insurance, by H. B. Burrows, Jr., general 
agent at Cleveland; Personal Initiative in Writing Business, by 
Charles E. Gleeson, home office agency supervisor; How I Write My 
Business and Meet Competition, by 8. J. Payne, Academy, W. Va.; The 
Cleveland Life Health and Accident Policies, by J. C. Hanna, superin- 
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tendent of the health and accident department, and Hints for Obtain- 
ing Prospects, by E. J. Molloy of Lima, Ohio. 

A talk was made on Some New Ideas on Old Subjects by Captain 
H. C. Feederle of Akron, Ohio. Dr. H. C. Brainerd, the company’s 
medical director, discussed The Medical Department and the Field 
Force, while M. V. Hansen, field supervisor, discussed the possibilities 
of a country agency, and Darwin Crossman of Lima, Ohio, opened a dis- 
cussion on Arguments for Obtaining Insurance. In the evening Presi- 
dent Hunt tendered the agents a banquet at the Cleveland Athletic Club. 
Mr. Hunt presided and responses were made by Charles A. Otis, M. P. 
Mooney, Dr. H. C. Brainerd, M. V. Henson and Secretary L. Q. Rawson. 





Secures Control of Oklahoma Companies. 

The Shawnee Life of Shawnee, Okla., and the Home Life of Oklahoma 
City have been absorbed by the amalgamated Insurance Corporation of 
Indianapolis, which also controls the Anchor Life of that city. The 
two Oklahoma companies are now being merged under the name of the 
Home, and the agencies of both will be continued under field super- 
vision at Oklahoma City, and the clerical work will be done at the 
home office of the Anchor. The three companies have assets of $500,- 
000 and insurance in force of $5,000,000. 





Bankers Reserve Life, Omaha, Neb. 

The Bankers Reserve Life of Omaha, Neb., has recently submitted to 
a most rigid examination, conducted by Actuary George C. Graham, Jr., 
of the Illinois Insurance Department. Mr. Graham concludes his re- 
port of the examination as follows: 

I wish to report that I find the company in excellent financial con- 
dition. Its records and accounts are kept with more than usual 
accuracy and attention to detail; its securities are of good character; 
its mortality experience favorable; its volume of business has steadily 
increased; its reserve standards are adequate and its surplus funds are 
growing rapidly and are being carefully conserved under expert super- 
vision. 

The Bankers is one of the strong companies of the Middle West, and 
has progressed steadily under the guidance of its president and 
founder, Bascom H. Robison. 





Makes Formal Ruling on Question of Loans, 


The Colorado Insurance Department, which has received a number 
of inquiries relative to the various phases of life insurance companies 
making loans in connection with their regular business in Colorado, 
has made a formal ruling for companies licensed in that State, as 
follows: 

1. We see no objection to a company securing premium notes by 
deed of trust on real estate for future payments, provided there is a 
provision in the application and in the notes that said notes will be 


canceled in case of death of the member or any other cause which - 


would cancel future premium payments. The notes for future payments 
to pe without interest until maturity. 

2. This Department cannot control the rate of interest charged on 
real estate loans; and as we believe the act in the 1908 Revised Statutes 
prohibiting discrimination or rebating applies as between policyholders, 
and if a company charges a non-policyholder 8 per cent interest on 
a loan and offers a policyholder money at 7 per cent on good security, 
it is not discrimination, as the non-policyholder would have no standing 
under the statute referred to. 

8. Life insurance written must not be conditioned upon the loan. 

4. The security to the loan must be adequate, and the loan inde- 
pendent of any condition in the policy. 

All companies admitted to Colorado, whether foreign or domestic, 
are upon uniform basis. 





—The New World Life of Spokane, Wash., and the Standard of America of 
Pittsburg, have been licensed by *the California Insurance Department. 


—The twenty-eight anti-rebate suits begun by A, C. Wegner against various 
life insurance companies and agents in Chicago, most of which were delayed 
because of the vacation season in the courts, will be up for hearings this month 
and next, 

—John A. McKellar, former actuary for the Des Moines Life and since its 
reinsurance by the National Life of the U. S. of A. of Chicago, connected with 
the latter company, has been appointed vice-president and general manager of 
the American Life of Chicago. 


—The Federal Life of Chicago has offered a prize to each district agent equal 
to fifty per cent of increase in amount of premiums collected to apply on the 
month of January, 1913, over amount collected to apply on the month of August, 
1912. A set of prizes has also been made to the hustlers’ list for the remaining 
months of this year. 

—The agents of the American Central Life of Indianapolis have made Sep- 
tember “H. M. Woollen Month,” and are working faithfully to make it the 
largest of the year. At the time this was decided upon Mr. Woollen was vice- 
president of the company, but since that time he has been made president, to 


THE SPECTATOR 





[Thursday 


succeed his father, who recently died, and the field men are doubling their 
efforts to show what they can do for the new executive head. 


—Deputy Insurance Commissioner Geo, E, Beedle has been in Spokane, Wash., 
making an investigation of some of the securities owned by the Northwestern 
Mutual Life of Milwaukee in Western States. The Wisconsin Department has 
begun a detailed audit of the company, and it finds that a number of its financial 
holdings are in Western States. 


—The Chicago agency of the Mutual Life of New York has made September 
“Dexter Month,” in honor of Vice-President George T. Dexter. He will visit 
Chicago during the month. The agency wrote $1,110,000 of paid-for business 
during August, making the total for the year $6,000,000, thus filling the quota 
allowed that office by the company. 





THE SOUTH. 


TWO LIFE INSURANCE COMPANIES OF VIRGINIA MERGE. 


American National and South Atlantic Life Join Forces—New 
Title is Atlantic Life Insurance Company—Home 
Office at Richmond. 

A circular letter has been sent to the policyholders of the American 
National Life of Lynchburg, Va., and the South Atlantic Life of Rich- 
mond, Va., signed by President Wallace A. Taylor of the former com- 
pany and E. Strudwick of the latter, reading as follows: 


It is with great pleasure we make the announcement that the boards 
of directors of our respective companies have unanimously approved an 
agreement of merger between the two companies to take effect October 
1, 1912. Under the conditions of the agreement the merger is effected 
upon terms of equal dignity to both companies, with due regard for 
the equities of all the policyholders and with exact justice to the stock- 
holders of both companies. The matter has been long under considera- 
tion, and an agreement was only reached after the most careful deliber- 
ation under the advice of the Insurance Commissioner of Virginia and 
with his cordial endorsement. 

The merged company will be the Atlantic Life Insurance Company, 
with its home office in Richmond, Va.; it will be under the manage- 
ment of a board of thirty directors, composed jointly of those members 
of the old boards of the two companies who have had the longest tenure 
of office. The executive officers of the merged company will be com- 
posed of the executive officers of both companies; it will thus have the 
benefit of the combined experience of the two companies, and the good 
will and united influence of a body of men whose experience, ability and 
integrity entitle them to the fullest measure of your confidence. 

The combined company will be, if not the largest, certainly one of the 
largest and strongest of all the Southern companies, and will have com- 
bined assets of $1,650,000; surplus protection to policyholders in addi- 
tion to full legal reserve required by the States in which our com- 
panies are operating, $375,000; annual income of $750,000; insurance in 
force of between $23,000,000 and $25,000,000. 

You can, therefore, feel assured that the merged company, which will 
assume and fully guarantee all the policy contracts of the two com- 
panies, will be in a position not only to discharge every expresed obli- 
gation under its contracts, but to further promote every interest of the 
policyholders with the utmost justice and integrity. 

It can, by reason of its larger volume of business in force and its 
increased income therefrom, effect greater economies in its future 
management, and develop much more rapidly into an institution of in- 
creasing usefulness to every Southern community from which it derives 
patronage. 

We make an earnest appeal to you not only for your continued loyalty 
as policyholders but for a more personal and active interest in aiding 
the management in the further development of the company. 

With the loyal co-operation of such a large body of policyholders— 
embracing many of the most prominent and influential citizens of this 
section—we can in a few years make the Atlantic one of the most 
powerful financial institutions in the South, and of inestimable benefit 
to our section. 


Joseph Button, Commissioner of Insurance for Virginia, has indorsed 
the proposition in the following letter addressed to the policyholders: 





I have learned with considerable pleasure of the action taken by the 
directors of your companies in agreeing upon the terms of a merger 
or consolidation. This action was only taken after consultation with 
me, and I earnestly counseled the consummation of it as being, in my 
opinion, the best thing that could be done in the interests of the whole 
body of policyholders of both companies. 

First, because it would increase the security offered to policyholders. 

Second, it would enable the consolidated company to effect greater 
economies in its management than it would be possible for either of 
them to do separately for some time to come. 

Third, by reason of its size and greater strength the combined com- 
pany will be able to increase its business more rapidly, which must 
result in greater benefits to the policyholders. 

I earnestly advise every policyholder in the two companies not only 
to continue his policy now in force, but to aid the management of the 
combined company in any way he can to promote the further develop- 
ment of the company. 

It gives me pleasure to add further that the gentlemen who will com- 
pose the board of directors of the new company are men of the highest 
character and ability, and entitled to the fullest measure of public 
confidence. 


The American National of Lynchburg was organized in 1905, ani 
according to its report for 1911 possessed assets of $436,724, surplus 
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funds of $149,743 (including the capital stock of $100,000), insurance in 
force of $6,577,470, with a premium income of $219,363. 

The South Atlantic Life started in 1900, and has a capital of $200,000. 
At the close of last year it reported assets of $1,107,332, surplus funds 
of $266,598, insurance in force $10,370,108, and premium ‘income of 
$384,839. 

It is understood that the Atlantic Life will operate under the old 
charter of the South Atlantic. The full roster of officers will be an- 
nounced later. 





South Atlantic Life’s Big Producers Meet. 

The One Hundred Thousand Dollar Club of the South Atlantic Life 
of Richmond, Va., met at the home office of the company early last 
week twenty-three strong. After a short session there the club went 
to Atlantic City, where several practical papers were read and a thor- 
oughly good time enjoyed. All those present were very optimistic 
over future prospects for big production during the ensuing year. At 
the last session of the club, C. W. Moss, general agent of the com- 
pany at Mobile, Ala., was elected president and R. L. Doble of Norfolk, 
Va., vice-president. The meeting, which was the second annual con- 
vention of the club, received the news that the company’s Virginia 
business thus far this year totaled $2,405,000 with enthusiasm and came 
to a close Wednesday. 





Appointed Deputy Commissioner of Georgia. 


John A. Copeland, actuary of the Georgia Life of Macon, has resigned 
to become Deputy Insurance Commissioner of Georgia. He graduated 
from the University of Georgia in 1905, and his first connection with the 
insurance business was with the State Mutual of Rome. He was later in 
the actuarial department of the South Atlantic Life of Richmond, Va., 
and subsequently with the State Mutual as actuary, but resigned to open 
an independent office in Montgomery, Ala. He accepted the position 
of actuary of the Georgia Life about a year ago, and was with that 
company until the latest appointment. Mr. Copeland is well known 
in insurance circles in Georgia, and his services will be of great value 
to the Department. 





—tThe total assets of the Columbian Woodmen of Atlanta, Ga., as of July 31, 
were $568,788. 

—W. E. Bilheimer, general agent in Arkansas for the Equitable Life of New 
York, has been transferred to St. Louis, where he will look after the Missouri 
field. Thomas M. Cary, cashier, will have temporary charge of the Little Rock 
office. 

—The total amount of applications received by the North State Life of Kins- 
ton, N. C., during August was $341,977, which was more than fifty per cent 
ahead of the corresponding month last year. The company will hold an agents’ 
rally this fall at the home office. 





MISCELLANEOUS LIFE NEWS 


First Supplement to The Handy Guide for 1912. 

The Spectator Company has issued the first supplement to the 
1912 edition of The Handy Guide to Premium Rates, Applications 
and Policies. This supplement contains new policies and the rates 
thereon for such companies as have recently issued new forms, 
thus bringing The Handy Guide fully up to date. Copies will be 
furnished to those subscribers to The Handy Guide whose names 
appear on our books at twenty-five cents each. The price to non- 
subscribers will be fifty cents. The Handy Guide, with the sup- 
plement bound in, will be furnished for $2.75, plain edition, $3.00, 
indexed edition; sent post paid on receipt of price. Address all 
orders to The Spectator Company, 135 William Street, New York. 








“How to Work Insurance Agencies,” by Cook. 

“How to Work Insurance Agencies” is a convenient little manu 1 
by J. Thornton Cook (Charles and Edwin Layton of London, pub- 
lishers). It is, as avowed in the preface, intended as an aid to insur- 
ance agents in increasing their earnings. The book is divided into 
nine chapters under the following captions: Prospects of Insurance 
Agencies; Qualifications of a Successful Agent; On Insurance in 
General; Details of Life Assurance; Details of other Assurances; 
How to Begin Work; Developing Business; Men One Meets; System 
Bookkeeping and Rules. The manual contains over ninety pages of 
interesting and instructive information, which bristles with live hints 
for business getting. It should prove of inestimable value to the 
new-fledged field man and clear many mooted points for the more 
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experienced. Price 50 cents. Copies may be secured by addressing 
The Spectator. Company, Sole Selling Agents, 135 William street, 
New York, 





AMERICAN LIFE CONVENTION, 

Seventh Annual Meeting at Chicago—Some Instructive Papers 

Read—Illinois Companies Co-operate as Hosts—New Officers. 

[Report sy Our Spectra REPRESENTATIVE. ] ° 

The seventh annual meeting of the American Life Convention was 
called to order at the Hotel La Salle, Chicago, at 11 A. M., on Wednes- 
day, September 4, by President P. D. Gold, Jr. It was in Chicago that 
the first meeting was held to consider the organization of a body rep- 
resenting the younger companies of the South and West. At that time 
some sixteen companies were represented, while the convention is now 
made up of eighty-nine companies. Mayor Carter H. Harrison was 
expected to extend the welcome of the city, but was unavoidably de- 
tained, and in his stead Assistant Corporation Counsel Lee Mathias 
appeared. On behalf of the companies of Illinois, O. J. Arnold, secre- 
tary of the Illinois Life, extended greetings to the delegates and guests, 
assuring them that they would be well taken care of. Responses were 
made by Dr. Ambrose Talbot, chairman of the medical section; Chas. A. 
Atkinson, chairman of the legal section, and A. M. Johnson, president 
of the National Life of United States of America of Chicago. The 
roll call, welcome and responses took up so much time in the morning 
session that the president’s address went over until after lunch. 

There was an interested audience on hand in the afternoon, when 
President Gold read his address, and a hearty round of applause was 
tendered him at its conclusion. He said, in part: 


PRESIDENT GOLD’S ADDRESS. 


Viewing the work of the American Life Convention from the standpoint of its 
past history, its protons conditions and its future opportunities, we have an or- 
ganization of eighty-eight of the younger vigorous companies of America, which 
had its beginning in a meeting of sixteen of these companies in 1905 in tkis seme 
city, at which time eight of these companies signed a call for a permanent or 
ganization, 

The fundamental principles of the American Life Convention favored State 
supervision as opposed to Federal control, the preliminary term basis for caicu- 
lation of reserve, and the encouragement cf better feeling among its members 
and life insurance in general. These fundamental principles have been adhered 
to throughout the history of the convention. * rd 

During the present year, thanks to the efficient efforts of the officers of the 
medical section, the bureau of exchange, which is one of the most important 
factors of the convention, has been greatly increased in efficiency. Your executive 
committee, sens that dissemination of information to the members of the 
convention is one of its most important features, has provided weekly bulletins of 
the legislation enacted or contemplated in the various States. In this way each 
company has an opportunity of knowing the contemplated laws in the various 
parts of the Union. In making this arrangement your committee deemed it wise 
only to experiment during the current year; and if the information and service 
have not been satisfactory, it is in their power to discontinue. If, on the other 
hand, it is deemed worth the cost of maintenance, the benefits can be enjoyed 
next year at practically the same expense, It was thought best, however, that 
until otherwise ordered you should have the full benefit of all information in 
reference to this very important subject. 

The American Life Convention companies, being domiciled in so many States, 
are directly or indirectly interested as to the laws relating to life insurance not 
only in their own Commonwealth, but in the neighboring States in which they 
do business. There is a marked lack of uniformity in these laws. In the pro- 
ceedings of one of the early meetings of the convention a fundamental principle 
was established favoring as nearly uniform laws as practicable to be obtained. 
The history of the convention shows a continued strengthened sentiment in favor 
of this idea. The advocates of Federal supervision, however, have come to realize 
that, however much they may approve the theory, it is practically impossible. 
They have, therefore, turned to uniformity of State laws as the only possible 
solution. The present administration has had constantly before it questions relat- 
ing to uniform legislation which have been kept alive more largely by the inter- 
est of others. It has been thought for the best interest of the convention to 
keep in touch with these matters which are so vital to all engaged in our business, 
Various suggestions have been made as to what is the prorer form that will be 
suitable and practicable to all interested. On one occasion during the present 
year your president and secretary were invited to attend a conferet.ce with 
eminent actuaries and attorneys for a discussion upon the merits of a bill of 
this nature. Representing companies of the American Life Convention, we had 
for our guide the fundamentals of our organization, which favored uniform 
legislation and the preliminary term method of calculation of reserve. Therefore, 
while on many of the important features of the contemplat:d code we could 
agree, yet it would be natural to presume that we could not agre: in all things 
with those who advocated full reserve methods as the only proper basis. Between 
the two theories the modified preliminary term plan would be the only middle 
ground upon which to confer. Even there difficulties are presented in arriving 
at a basis that would be satisfactory to all conditions that exist. These points 
are live ones and are still under discussion. The question of uniformity of State 
laws is one that is confronting, and will confront us in the future. We should 
accept the situation. We are entitled to, and should have a voice in, the enact- 
ment of insurance laws, not only in Congress, but in twenty-eight of the forty- 
eight States of the Union. * * * |. 

As to the future of the American Life Convention, anyone in touch with the 
present conditions can bring you only glad tidings. Its future is all of hope, 
and certain of greater achievements along the lines of all that best conserves the 
interests of life insurance and the members of the organization. In the line of 
progressive activity it could be said that many of the suggestions made dur- 
ing the past two years are worthy of careful consideration by you. One of 
these particularly, in reference to the employment of a convention actuary, 
presents many favorable arguments. Such an officer would be in a position to 
give the convention companies the benefit of his experience, and if thought 
advisable to make examinations from time to time as the particular company 
might deem necessary. Whether such an examination would be acceptable to 
the Insurance Department in the beginning might be a question, but in time even 
these officials might be persuaded that an official actuary of the American Life 
Convention was worthy and well qualified to give a proper estimate of the com- 
panies’ standing. Anyway, during the interim term of such probation, such an 
official could be of sufficient value to the convention in examining applicants 
for membership, and in extending his services to the present incumbents to make 
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himself worth while. As to the remuneration, that would be a question of detail 
to be worked out upon a plan of retainer by the convention, and individual fees 
from members according to services required. The idea is at least worthy ot 
being considered, and one that I think only proper should be called to your 
attention, ©“ *° * 

Your executive committee has had under consideration during the present year 
the vital question of a permanent officer, who from year to year could keep in 
close touch with the conditions of our organization and prevent a break in the 
continuity of our work which might be occasioned by annual election of all new 
officers. The dangers of sudden changes in an organization of this character are 
obvious. The president of the organization is, of course, elected annually, and 
for thjs reason it is believed that the office of secretary should be of a more 
permanent nature, and its incumbent should be one who is not subject to yearly 
rotation. It is further thought that present conditions warrant that the entire 
time of the secretary should be taken up with convention work, and a salary com- 
mensurate with these duties should be paid him. For this reason your executive 
committee have under consideration the advisability of a plan of three-year term 
office for the mg 

It is only proper that the officials of your organization should bring to your 
attention ideas or plans which have been suggested, and which are believed 
would be a vantage point from which to gain success. The companies of the 
American Life Convention, through the nucleus already established by its organi- 
zation, could obtain advantages Tom reinsurance in a company established by 
its members, During the past year the new insurance issued by the companies 
of the American Life Convention approximated nearly three hundred million 
dollars. A part of this necessarily must be reinsured, and the reinsurance by all 
the convention companies would aggregate a sufficient sum to warrant the main- 
tenance of a reinsurance company, from which the members could gain advan- 
tage in participation, * * * 

Following Mr. Gold’s address the delegates moved to the front to 
hear a paper by O. S. Carlton, vice-president Great Southern Life of 
Houston, Tex., on The’ Expense of Getting Business. Much was ex- 
pected from this paper, as an executive session was slated to follow it 
for the purpose of discussing the points brought out. The paper was 
comparatively brief and, among other things, Mr. Carlton said: 

EXPENSE OF NEW BUSINESS. 

When we consider that fire and casualty companies pay 25 per cent of every 
premium in commissions the producing expenses incurred by reputable and_suc- 
cessful life companies do not seem exorbitant. What we pay for getting business 
that sticks is all right, but the thing that hurts is what we pay for getting busi- 
ness that does not renew. Much has been written and said about burdening old 
business with the expenses of getting new business, and managers are waking up to 
a realization of the necessity of making new business take care of itself. The com- 
pany that permits first year commissions, medical and inspection fees to exceed 
the first year’s premium is pursuing a dangerous course—one that without some 
counterbalancing influence will ultimately lead to ruin. 

Schedules of commissions authorized by present day reputable actuaries are 
not too high, considering prevailing premium rates, provided they are coupled 
with moderate home office expenses, but managers are oftentimes prone to involve 
their companies in other agency expenses under other names, making the total 
cost far in excess of that contemplated by the actuary. A manager should not 
allow himself to be persuaded into making an expense allowance to one agent and 
some other kind of an allowance to another on top of maximum commissions, 
hoping to offset these extras by employing another class of agents at a lesser 
commision and thereby bringing down the average cost. If he does, it soon gets 
to be a habit, like rebating in the old days, and when the end of the year rolls 
around, he is dumbfounded to find that the total cost of his new business has 
been far more than he expected, To learn to say no is his most important 
on, = Fs oe 

When a company fixes on a schedule of commissions that is thought, on com- 
petent advice, it can afford to pay, its manager should have the moral courage 
not to go beyond it. Competition does not regulate the rates of commission in any- 
thing like the degree that many seem to think. There are numbers of companies 
whose names are familiar to every well informed life insurance man who have 
steadfastly maintained low rates of commissions and obtained busines in plenty 
in competition with companies paying 15 and 20 per cent higher brokerages, 
These same companies have shown smaller lapse ratios than the high commission 
oo het ee and their agents are invariably more loyal and of a higher stan- 
dard, 


It was proposed to discuss this paper in executive session, but on a 
vote it was decided to keep the session open. Only two speakers were 
heard, however, and as there seemed to be a disinclination to talk in 
public the regular order was resumed and an executive session ensued. 
In the evening the subject was again discussed in connection with the 
suggestions by a special committee on reports of cost of new business. 
This session was also a closed one. 

On Thursday morning the proceedings opened with a lengthy and 
instructive paper by Fred W. Potter, Superintendent of Insurance for 
Illinois, on Departmental Supervision. He dwelt at length on the 
powers of the Departments, quoting numerous decisions as to the au- 
thority invested in the supervising officials. A particularly strong plea 
was made for the passage of laws giving the Departments supervision 
over companies in process of organization. A rising vote of thanks was 
tendered Mr. Potter for his valuable paper. Following him J. V. Barry, 
ex-Insurance Commissioner of Michigan, was introduced and conveyed 
in brief language greetings from the Metropolitan Life of New York, 
of which he is assistant secretary, and the Eastern companies gen- 
erally. . 

Following Mr. Barry came a paper by W. H. Robison, president of 
the Bankers Reserve Life of Omaha, on The Frills and Furbelows of 
Recent Years: He said, in part: 

FRILLS AND FURBELOWS. 


The experience of various companies has proven the fallacy of engrafting the 
extra hazard upon the whole life policy contract. It is well known that accident 
and disability features including sickness are subject to constant increase in 
hazard. The accident, rca we | and fire contracts are in their nature annual 
contracts and are so recognized by insurance authorities and by accident, dis- 
ability and health companies. Water and oil, having no affinity, will not mix. 
Life contracts and yearly term contracts are essentially different. The life being 
scientifically designed to be permanent, cannot be properly encumbered by an 
annual term contract without jeopardizing safety. The life contract requires 
payment of a fixed premium annually, being based wholly on the life con- 
tingencies. Where an accident, sickness or disability term frill is engrafted on 
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the life contract without the requirement of an additional premium, there can 
be no doubt the life contract is in jeopardy and the company writing any con- 
siderable amount of whole life business with the extra accident, disability or 
sickness frills will make rapid inroads into its surplus which, unless very large, 
will necessarily be eliminated before maturity of the life contract. : 

It is doubtful whether superfluous frills add very material advantage in the 
sale of life insurance. There can .be urged no claim of benefit to inure to the 
company by schemes such as I have described. 

Life insurance constitutes the greatest economic wealth of the people. Life 
policy contracts of various classes and kinds approximate in value the tangible, 
taxable property of the entire country. 

Conservation is a living, burning topic uppermost in the minds of many 
people, and the word conservation is played upon for what it is worth by 
politicians and publicists. Well may we say that conservation of the policy 
contract becomes a sacred duty upon the part of insurance officials of every 
life company. * * * : 

The greatest furbelow tacked on to life insurance practice is to be found in 
the selling or buying of insurance. A vital proposition is involved in the con- 
duct of the sales department of a life insurance company, It is usually under- 
stood that the sales or agency branch must sell or write ae within 
net cost of the risks assumed. The premiums being scientifically fixed admit of 
certain well-defined margins for placing risks on the books of the company. 
How well the line of demarcation is observed by the management of life com- 
panies between selling or buying insurance is reflected by the compensation 
allowed for placing business, and where the commissions, bonuses or cost are 
kept within the margins of loading fixed by the premium the company may be 
classified as selling insurance to the public. 

It is apparent to everyone versed in life insurance underwriting that the 
margin of fixed cost is exceeded by a great many companies competing in the 
field, who seem to ignore or overlook the inevitable fact that the company is 
assuming liability without adequate compensation for the risks placed on its 
books and may be classified as buying insurance at the inevitable risk of a de- 
pleted treasury. The greater the volume of risk thus bought, or in effect given 
away, the larger will be the deficit in the surplus or treasury with resultant 
impairment of the capital. 

he annual statements required by law afford an index to the classification 
of companies selling insurance. Also to an unfortunate number buying risks 
and assuming liability at ruinous cost, apparently in some cases without reckoning 
or knowledge of the fact. A company should recognize cost as an integral factor 
in selling life insurance, and should recognize the spirit of the law and keep 
er contracts, commissions and compensation of every kind within the margin 
of net cost and safety. The net premiums should be collected and required to 
be paid in cash with the application prior to the issuance of every policy. It 
is a suicidal fallacy to allow agents extravagant first-year commissions, also to 
retain for a more or less indefinite period the net premiums. A company cannot 
afford to conduct a collection agency with its own salesmen or agents. No 
commercial business undertakes to do so. 2 

Life insurance which imposes upon its responsible officials obligations of the 
most sacred character, involving trusts of almost unlimited extent, has long 
been recognized by the people as a benign institution. The best companies are 
strong because they have been well managed and merited the confidence which 
the people have reposed in them. They have contributed much to the ennobling 
of our calling because they have performed the true office of life insurance, 
which means that they have been and are true benefactors of society. Resting 
out in the shadows of these reputable companies we find the professional pro- 
moter, the reckless adventurer and the cunning schemer doing his utmost to 
exploit the public by the sale of stock based upon alluring but fictitious state- 
ments containing scarcely a line of truth. They use oceans of printers’ ink 
in the promulgation of misleading and deceptive matter calculated to ensnare the 
unwary, They hold up to public view the strong points of the successful com- 
panies as an argument supporting their false claims that their new ventures will 
soon be upon the great highway of success. They purposely omit reference to 
the long years of sacrifice, business trials and discouragements, and unremitting 
toil which are coincident with the career of any big business enterprise. Not a 
word is written about the graveyard of hopes of thousands of well-meaning men 
who failed in their efforts to found life companies on the rock of success, 
Everything is bright with promise; with them failure is impossible; they have 
only to touch the button and lo and behold a shower of gold dollars falling 
upon the investors in their ready-made stocks. The practice of hawking stock 
in promotion schemes and surething enterprises designed to extract money from 
the public by means of false representations by promoters who receive a_per- 
centage of collections is the great blight with which life insurance has been 
pes Such exploitation by professional schemers and irresponsible agents and 
solicitors has relieved unsuspecting investors of untold millions by men who 
could not get employment with any reputable life company. This abuse has 
grown to such a degree that many States have been compelled to enact laws to 
stop the fraud, while the avons arm of the National Government has reached out 
to gather in many disreputable schemers found guilty of gold brick practices 
to which allusion has jut been made, | p 

Life insurance companies, like National banks, should be founded, organized 
and conducted strictly upon business principles. No other course can bring 
lasting success, National banks have during a decade almost doubled in num- 
ber and increased in efficiency under the operation of the National Banking 
Act, which does not tolerate the exploitation of stocks by officials or pro- 
moters. Life insurance, constituting a large portion of the personal, assets of 
the country, should have equally safe and sane laws for the organization, devel- 
opment and conduct of the life insurance business of the country. : 

The abuses practiced largely by professional schemers, the losses incurred by 
stockholders duped or ts by misrepresentation, have aroused public _senti- 
ment against these evils, with resultant legisltion enacted in a number of States, 
with a firm purpose manifest in other States to effect the enactment of similar 
laws for the protection of gullible people, who are dazzled by the_ glittering 
romises of a class of men who have done infinite nee to the institution of 
ife insurance. Members of the convention can well afford to lend assistance 
to the movement for the enactment of such laws intended to preserve the goo 
name of the splendid business in which we are engaged, and to which life insur- 
ance officials have dedicated their lives and stand sponsor for the future of our 
great calling, i 

It is a matter of statistics that the insurance companies uf the United States 
annually contribute to State treasuries the enormous aggregate of twelve millions 
of dollars in the way of legal or law-made assessments in payment for official 
supervision. In addition, the reputable companies are the victims of a system 
which subjects them to millions of dollars of expense for examination by 80- 
called independent actuaries, who, in_ some cases, are known to have been re- 
tained by competing companies, The States having levied the enormous tribute of 
twelve millions, should in return therefor be obligated in good conscience and 
equity to provide reasonable, safe and sane supervision at the hands of State 
officials, State actuaries and State examiners, who shall be compensated by the 
States employing them, and not by the life companies through additional assess- 
ments of fees over and above the lawful, reasonable official fee. ! 

It must be apparent to every State supervising official and to every legislator 
that an enforced levy or collection of two to three per cent of gross premiums, 
exacted of life companies for internal taxes, in addition to State fees and licenses, 
shovld properly be applied to the conduct of the Department and to compensate 
the officials, actuaries and examiners in the way of requisite salaries. 

All life companies of the United States being incorporated under State laws 
and being assessed and required to pay taxes and fees under State laws, being 
wholly under State supervision, are justly entitled to examination by _State-em- 
loyed, disinterested, unprejudiced State examiners, not connected directly of 
indirectly with competing companies. Any other policy or course is repugnant 
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to public policy and in conflict with the principles of fair play and simple 
justice. 

The Insurance Commissioners of the United States, recognizing the abuse 
and injustice to which the life insurance companies have been subjected in recent 
years by reason of the multiplicity of laws and lack of uniformity in interpreting 
the laws, have taken the initiative in reducing the burden and in correcting the 
system, which can only be cured permanently by proper remedial legislation to 
which the members of the convention and entire insurance fraternity should 
lend their sympathy and aid. 


At the beginning of the session on Thursday afternoon, memorial 
resolutions regarding the late Wilbur S. Wynn and Milton A. Woollen, 
both of Indianapolis, were adopted. L. Brackett Bishop, president of 
the National Association of Life Underwriters, was then presented, and 
read a paper on the Training and Development of Managers and Agents. 
Following this there was some discussion on agency methods and 
practices. 

W. C. Baldwin, president of the Pittsburgh Life and Trust, came next 
with a paper on Sub-Standard Risks, from which we make the following 
extracts: 

SUB-STANDARD RISKS. 


The meaning of the word has so broad a scope that it gives room for a great 
difference of opinion on the part of those selecting who shall come under its 
meaning. In fact, in endeavoring to define any one of the definitions there is 
a very grave responsibility resting upon the one acting, let it be the doctor, the 
inspector or what is termed the risk committee of the company; for if an_in- 
justice is done the applicant, the beneficiary or beneficiaries may be deprived of 
that which would keep them from want, or in fact from actual suffering. When 
we stop to consider that the actual mortality experienced by the principal com- 
panies does not reach the mortality table which is used as a basis by approxi- 
mately thirty per cent, we pause to consider whether or not it is possible to 
designate with reasonable or fair certainty a sub-standard life. 

These things have led me to belive that it might be of benefit to the life in- 
surance business to give the actual experience of the Security Trust and Life 
Insurance Company, it being the only company in America that conducted a 
strictly sub-standard business, and I have taken from the records of that company. 

During seventeen years the average amount of insurance at risk was $13,- 
260,000, distributed over approximately 7000 lives, the average age at issue of 
which was 39 years. No business issued by the Pittsburgh Life and Trust Com- 
pany is included. 

The amount at risk was arrived at by taking the average of the mean amount 
of insurance in force in each calendar year from 1895 to 1911, inclusive. The 
number of lives over which it was distributed was arrived at by taking the 
average over the periods mentioned of the number of policies in force at the 
close of each calendar year. The average age at issue was determined by taking 
the four largest years of written business out of the seventeen years. he ages 
of all business issued during each year were totaled and divided by the number 
of lives in order to secure the average age at that year. The final average of 
all years was then taken in order to arrive at the basic age of 39. 

Of the total average amount of insurance in force 53.9 per cent was issued on 
a plan providing for an extra premium, 8.3 per cent provided for a lien and 
87.8 per cent was issued on the plan applied for; in other words, was con- 
sidered to be standard risks, 

The expected mortality for the entire period of seventeen years was approxi- 
mately $2,867,000, whereas the actual mortality experienced was $4,359,000, or 
$1,492,000 in excess of that which the table provides for. The mortality ex- 
perience during the second year of the existence of the company was 140 per cent, 
during the fifth year 185 per cent, during the tenth year 129 per cent, during 
the fifteenth year 122 per cent, and during the seventeenth year 126 zor cent, 
and other years much higher, or an average of 148 per cent over the entire 
seventeen years. This was arrived at by taking the average of the mean amount 
of insurance in force each calendar year. 

You will note that the mortality en not increased since the company ceased 
to write new business, six years ago; that four years after new business had 
been discontinued the mortality was 122 per cent, and six years after 120 per 
cent. But the most significant thing is the difference between the mortality ex- 
perienced by this company on risks that were insured when known to be im- 
paired and the mortality experienced by the leading companies which issue only 
on selected lives. By taking the mortality experience of twenty-five of the 
leading companies which write select business only, I find that the average 
mortality experienced is 70 per cent of the table, whereas, as stated above, the 
average mortality experienced by the Security Company has been 148 per cent, 
about 80 per cent in excess of that experienced by the average company. 

The business delivered upon which premiums were paid was, as to per cent 
of plan: Extra premium, 53.9; select, 37.8; lien, 8.3; total, 100. 

It will be noted that more than one-half of the business that was delivered 
and paid for provided for an extra premium, and that but 8.3 per cent was issued 
on plans that provided for a lien, 

The business issued and not taken was, as to per cent of plan: Extra 
premium, 52.2; select, 30.7; lien, 17.1; total, 100. 

We find that of the not-taken business the percentage of liens increased to 
17.1 per cent, the extra premiums decreased to 52.2 per cent, and the select de- 
creased to 30.7 per cent, which would seem to evidence a desire on the part 
of the insured to pay an extra premium rather than to have less than the face 
of the policy payable at death. In other words, that they desired to make a 
provision for a certain sum to be payable to the beneficiary even though it was 
necessary to pay an increased sum in the way of a premium. 

f the entire amount of business issued, the records show that one-third was 
subsequently not taken. This would indicate that there would be some additional 
expense incurred in the transacting of sub-standard business in the way of 
medical and inspection fees and the usual expense in connection with the issu- 
ing of the business, as the per cent of not-taken business of companies issuing 
on selected lives would not be so high, * * * 

fter the Armstrong investigation, and Led | the period of the framing 
of the New York laws, I am told that Several life insurance experts, among 
them John B. Lunger, vice-president of the Equitable Life, advocated the fram- 
ing of the Armstrong laws in such a way as to permit the applying of that 
Plan to the insuring of sub-standard lives and it was given very serious con- 
Sideration. However, the legislative committee feared that if a company was 

rmitted to create a class for the insuring of sub-standard lives on the de- 
erred dividend plan, that many applicants who were perhaps border line risks 
would be placed in that class, and thereby an injustice would be practiced. 
To a certain extent I agree with the committee; however, if a company were 
issuing insurance only on sub-standard lives, such practice would not be possible. 

The experience of the Security Company leads me to believe that it would 

dangerous to insure sub-standard business under a non-participating contract, 
as a company could not well use a greater portion of the premium for mortality 
than was provided in the premium. If a large amount of business had been 
Placed upon the books and the mortality experienced was in excess of that ex- 

cted to such an extent as that of the Security, the company would undoubtedly 
ail, whereas the participating deferred dividend system enabled the Security 
ompany to throw the burden of the excessive mortality on all of the policy- 
holders; and it was proper for them to bear it, inasmuch as life insurance is 
based entirely upon the Le ag betes 3 of a large number, and of course a partici- 
Pating company, even though paying annual dividends, is in a position and has 
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the right to reduce or pass dividends in order to provide for any mortality that 
may be experienced in excess of that expected. * * * 

1 am convinced that the lien system is not practical. I mean by this that in 
certain ways it is not safe for a company to issue such a form, as many policies 
are delivered without the insured knowing that there is less than the face of 
the policy payable in event of death; and when the loss is paid the beneficiary 
is disappointed at receiving less than the face of the policy, having been under 
the impression that an amount equal to that was the amount of insurance that 
had been carried by the insured. 

The extra premium plan is practical, providing the mortality table for this 
class has been yeoeety established and the company is financed for the creat- 
ing of a group sufficiently large to bring the mortality to average within the 
table that has been established. 

much higher mortality will be experienced on risks that have been de- 
clined by other companies than will be experienced on risk that apply, believing 
they are first class but are found to be impaired, and insurance is issued on 
their lives on the sub-standard plan at that time, as the latter class do rot have 
an opportunity to practice selection against the company. ‘This class of business, 
in my opinion, could be carried on with equal safety to that of selected lives. 
I should say the number of lives insured would have to be equal to that of a 
company writing selected business before the same measure of safety would be 
assured, and under such circumstances my impression is that the mertality 
would just about equal the table now being used for selected lives. However, 
the former class—that is, those who have , Bos declined and have applied for 
insurance knowing that they were impaired—in my opinion cannot be insured 
with any measure of safety. ‘The company is selected against by the applicant, 
in many cases _ the doctor, and in almost all cases by the agent, and to accept 
such business from the agents of other companies is dangerous, and in my 
opinion the mortality on it would equal at least 175 per cent of the table. 

But why the need of a sub-standard group? In my opinion it is not for the 
good of life insurance that 4 mortality table that requires such close selection be 
in use, and the real intentions and purposes of life insurance can be carried out 
better by the insuring of approximately 75 per cent of the risks that are now 
classed as not preferred. 

In the general channels of industry, the same compensation, to a great extent, 
is paid to all of those employed in the same line of business. Phat is, the 
strong help the weak. It is of course known that each does not give the same 
measure of service, and it is conceded by the strong, and notwithstanding the 
fact that effort has been made to employ by measurement—that is, on what is 
termed as piece work—that plan has never grown. The organization of unions 
is further evidence that it 1s the desire that the strong shall assist the weak. 
It is proper that those who are fortunate enough to be strong physically should 
help those who are weak physically, and there is no way that this can be done 
in a-more brotherly and equitable manner than through the channels of life in- 
surance. I believe that the business would prosper to a greater extent if the 
mortality experience of all of the companies equaled 95 per cent of the present 
table, or even if it were such that it became necessary that the table should be 
revised and a larger provision made for mortality. 

Why should it be necessary to continue the present table if conditions have 
changed and experience has taught that a broader field exists, that greater good 
can = done if a new table is adopted, new premiums constructed and a wider 
scope given in the selection of risks? * * * 

I realize that I have outlined a course that would require breaking away en- 
tirely from the old idea of selecting with the object of keeping the mortality 
as far within the table as possible, and instead selecting with the idea of the 
mortality being as near to that expected under the table as possible; however, in 
my opinion, results would not be so radical as many would anticipate. In fact, 
one of our great life insurance institutions is at the present time moving in 
that direction. In its office risks are classified; in its reports te the public its 
mortality experience is shown as of one group only, and its experience as a whole 
is well within the table. 

Mr. Lunger recently stated that he saw but one cause for concern, and that 
was the competition among companies with respect to low net cost; that he 
doubted whether the best functions of a life insurance company were carried out 
by furnishing protection at the lowest possible cost to those persons who could 
pass the most severe test of insurability, and that the furnishing of protection to 
that larger number who might fall within the standard upon which rates are 
calculated, is a question that is open to debate. 

At this time the company roumreng the most severe test of insurability, and 
thereby furnishing insurance at the lowest possible cost, is classed as the best 
company. I believe in the near future the company that will be considered the 
best will furnish indemnity to 95 per cent of those that are at the present time 
declined. 

This is an age of better things, so it would be well for those of us engaged 
in a business > such munificence to move forward. 


This paper brought forth the most animated discussion of the meet- 
ing, and many expressions of dissent were heard as well as numerous 
indorsements. Generally it was conceded that the smaller companies 
could not throw down their bars owing to the danger of adverse selec- 
tion against the companies, though it was admitted that the group 
plan of insurance might operate to make the life insurance principle 
applicable to other than first-class risks. 

The closing session on Friday proved the most active of the meeting, 
as a number of matters were brought forward with but little time to 
digest them. A paper prepared by C. C. Taylor, Jr., secretary of the 
South Atlantic Life of Richmond, Va., was ordered into the record 
without reading. J. B. Reynolds, president of the Kansas City Life, 
offered a few remarks upon the paper in which he called attention to 
the liberalization of policy contracts made by the younger companies 
of the South and West. A resolution concerning official examinations 
by actuaries who do not devote their whole time to departmental work 
brought forth a vigorous debate. An attempt was made to throw the 
matter over to next year, but without success, and after a roll call the 
resolution was adopted by a vote of fifty-one to three. The resolution 
reads as follows: 

Whereas, The members of the American Life Convention recognize the pro- 
tection afforded policyholders through the provision of the insurance laws of the 
various States, giving the supervising officials authority to make examination of 
the affairs of life insurance companies, and is in hearty accord with the spirit 
of such laws in requiring full, complete, fair and impartial examination of their 
affairs by such supervising officials and experts employed by them to the end 
that policyholders and the public generally may he informed as to the financial 
condition of such companies and their general methods and practices; an ‘ 

Whereas, The National Convention of Insurance Commissioners have ‘ratified 
the principle that actuaries who_perform professional services for insurance com- 
panies should not represent the Insurance Department of any State by prohibitin 


any such actuary from representing any Insurance Department, in the meeting o 
the National Convention of Insurance Commissioners; and, 
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Whereas, The American Life Convention most heartily endorses and approves 

such action; and, 
hereas, The said Commissioners in national convention assembled adopted the 
resolution, appointing a committee on examinations; and, 

Whereas, The American Life Convention most earnestly endorses and approves 
such resolution; and, : 

Whereas, The American Life Convention is firmly convinced that it is against 
the best interests not only of the companies but also of the policyholders and the 
public to have departmental examinations made by actuaries employed by a life 
insurance company or companies. 

Now, therefore, be it 

Resolved, That it is the sense of this convention that no member herein should, 
without vigorous protest, permit any official examination of its affairs to be made 
by any ogee fo either in charge of such examination or in consultation with those 
in charge, unless the entire time of such actuary is devoted to the work of in- 
surance supervising officials. 

Of the standing committees many had no report to make, while some 
special committees were continued another year, among them being 
that on occupational hazards. The question of a permanent location 
for the convention meetings was dropped for the reason that in the 
cities where the meetings were held the business was benefited. In 
connection with the employment of a convention actuary the companies 
generally opposed the plan, and the matter was dropped. The same 
fate befell the proposition to form a mutual reinsurance company under 
the control of the convention. The committee on medical fees recom- 
mended that efforts be made to make the $3 fee uniform for 
policies of under $5000, with a $5 fee for higher amounts. On recom- 
mendation of the membership committee the entrance fee was in- 
creased to $200, to take effect February 1, 1913, prior to which time a 
number of companies will become eligible for membership and have 
already signified their intention of joining. A resolution presented by 
F. B. Mead, concerning the necessity of charging additional premiums 
for disability and double indemnity clauses, was, after some debate, 
referred to the incoming executive committee. After Secretary T. W. 
Blackburn had read extracts from his report, the convention went into 
executive session for the purpose of electing officers. It was reported 
that there were two tickets in the field, but the following was the one 


selected: 
OFFICERS ELECTED. 

President, W. A. Lindly, president and general manager Security Mutual Life, 
Lincoln, Neb.; secretary, IT. W. Blackburn, Omaha, Neb. Members of Executive 
committee for two years—Isaac Miller Hamilton, president Federal Life, Chicago; 
M. D. Johnson, president Florida Life, Jacksonville; Thomas L, Miller, vice- 
president West Coast Life, San Francisco, Cal.; one year—E. W. Randall, presi- 
dent Minnesota Mutual, St. Paul, Minn. Vice-Presidents—Alabama, Wilmer L 
Moore, Southen States; Arkansas, William S. Mitchell, Mississippi Valley Life; 
California, Julian Sonntag, West Coast; Colorado, H. L. Sears, Aégis Life; 
Florida, W. P. Douglas, Florida Life; Georgia, W. W. Reid, Empire; Illinois, R. 
W. Stevens, Illinois Life; Indiana, Guilford A, Deitch, Reserve Loan Life; 
Iowa, George B. Peak, Central Life; Kentucky, W. W. Moore, Citizens National; 
Michigan, if J. Oliver, Michigan State; Minnesota, Dr. H. W. Cook Northwest- 
ern National; Mississippi, W. f Coke, Lamar Life; Missouri, J. B. Reynolds, 
Kansas City Life; Nebraska, B. H. Robison, Bankers Reserve; New Mexico, 
George Roslington, Occidental Life; North Carolina, Julian Price, Greensboro 
Life; Ohio, B. F. Reinmund, Midland Mutual; Oklahoma, O. E. McCartney, 
Oklahoma National; Oregon, S. P. Lockwood, Columbia Life and Trust; Penn- 
sylvania, H. G. Scott, Reliance Life; Tennessee, W. C. Stacey, Volunteer State; 

exas, Newton H. Lasater, Fort Worth Life; Utah, W. H. Cunningham, Conti- 
nental Life and Investment; Virginia, N. M. Jordan, American National; Wash- 
ington, R. L. Rutter, Western Union; West Virginia, J. C. Riheldaffer, Southern 
States Mutual; Wisconsin, W, A. Fricke, Great Northern. 

RESOLUTIONS ADOPTED. 

Resolved, That all stock jobbing and extraneous and ulterior schemes ingrafted 
upon or used in connection with the organization or promotion of life insurance 
companies, either direct or as fiscal agency companies, be and they hereby are 
condemned by this convention. : ; 

We therefore favor the enactment of laws upon this subject as recommended by 
the National Convention of Insurance Commissioners. 

Whereas, The American Life Convention decidedly disapproves the selection 
of names of new companies so similar as calculated to mislead the public and 
may result to the detriment and injury of the company whose name is so dupli- 
cated; therefore, be it : BS : 

Resolved, That whenever an application for membership to this convention is 
presented by a company whose name is so similar as to be calculated to mislead 
or deceive, then one vote against such admission shall defer action upon the 
application until the next meeting of this convention. | 

Wierees, The administration of the retiring president, P. D, Gold, Jr., has 
been marked by great activity, and joranty through his personal effort has widened 
the influence an otency for good of life insurance generally; therefore, 

Resolved, That the American Life Convention, regretting that Mr. Gold has de- 
clined to continue in the service of the organization as a member of its execu- 
tive committee, extends to him the thanks of its members for past services of 
conspicuous value. : : : 

Resolved, That this convention tenders its sincere thanks to the executives 
of the life insurance companies of Illinois and their ladies for the courtesies and 
attentions they have shown the delegates to the convention; and on behalf of the 
ladies in attendance, special thanks are due and tendered for continued kind- 
nesses from the moment of their arrival at the hotel until the present time. 

Resolved, That the thanks of the convention are due the representatives of the 
insurance press and the daily press for their excellent reports of the proceedings. 


CONVENTION COMMENTS. 

The attendance at this meeting was larger than ever before, and for 
most of the time of the sessions there was a goodly number of dele- 
gates on hand. Over two hundred persons signed the register, includ- 
ing delegates and guests, and there were quite a number of ladies also. 
About seventy-two of the eighty-eight companies, members of the con- 
vention, were represented, with several officers of other companies, so 
that about one hundred companies in all participated in the meeting. 

* * * * * 

The work of P. D. Gold, Jr., as president during the past year came 

in for much commendation at the hands of individual members. He has 
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been most active in furthering the interests of the convention, and hag 
brought it into very close touch with other bodies connected with life 
insurance. As a presiding officer he expedited the work of the con- 
vention in a surprising manner and carried the program through to 
completion without unnecessary delay. The resolution passed in ap- 
preciation of his work as president, coupled with regret at his declina- 
tion to serve another year, was well deserved. 
* * a * ak 


W. A. Lindly, the newly elected president, is a native of Pennsylvania, 
having been born in 1846 near Pittsburg. Part of his business life was 
spent in the banking business in Iowa, and after spending twenty years 
there he moved to Nebraska, where he organized the Bankers Life at 
Lincoln and became its first president. In 1899 he went with the 
Security Mutual Life of Lincoln as secretary and placed it on a legal 
reserve basis, becoming its president in 1906. He has been a regular 
attendant at the meetings of the convention from the first, and two 
years ago was elected to its executive committee. Prior to that time 
he had been in charge of the bureau on agencies. He has the good will 
and support of his associates, who expect from him a satisfactory 
administration. 

* * & a * 

Among the ex-presidents in attendance were J. B. Reynolds of Kansas 
City, B. H. Robison of Omaha, I. Miller Hamilton of Chicago, and S. W. 
Vardell of Dallas. These men have in the past performed active service 
for the convention and are still numbered among the energetic workers 
for the good of the cause. They were heard from frequently during 
the sessions and always with appreciation. 

* * * * * 

The sessions of the medical section, held prior to the convening of 
the convention proper, were largely attended, and the papers presented 
were freely discussed. The meetings of this section, which was organ- 
ized two years ago, are always lively and attract considerable attention 
from others than doctors. After meeting all day Tuesday the section 
adjourned to early Wednesday morning, when they elected officers as 
follows: Chairman, Dr. H. A. Baker, Pittsburgh Life and Trust; vice- 
chairman, Dr. J. H. Stowell, United States Annuity and Life, Chicago; 
secretary, Dr. F. L. B. Jenney, Federal Life, Chicago. The board of 
managers consists of Vice-Chairman Stowell, Dr. Whitfield Harral 
(Southwestern Life, Dallas), and Dr. Ambrose Talbot (Kansas City 
Life), Kansas City, Mo. This section will hold a mid-winter meeting 
next February in Dallas. 

* * * * e 

The legal section did not have a very large representation at its 
meeting, as only sixteen companies had their general counsel present, 
whereas thirty had promised to send delegates. As the result of a 
suggestion made by Hy T. Price of the Illinois Life a plan was devised 
to secure information regarding lawyers in small towns capable of 
handling insurance cases. A committee was appointed to put the plan 
into operation. The paper read by W. E. Hutton of Denver, on Guard- 
ing Against Waiver and Estoppel, was conceded to be a masterly one 
and was fruitful of much discussion. As announced in these columns 
last week, William E. Hutton, of the Capitol Life of Denver, was elected 
chairman, and H. H. Orr, of the Western Reserve, Muncie, Ind., secre- 
tary for the ensuing year. 

* * a * * 


Invitations for next year’s meeting of the convention were received 
from Dallas (Tex.), Niagara Falls (N. Y.) and St. Paul (Minn). In com- 
pliment to E. W. Randall, president of the Minnesota Mutual Life, the 
vote was unanimously in favor of St. Paul. The proposition to select 
some city as a permanent meeting place did not receive much consider- 
ation, so that the meetings will continue to migrate annually. 

cd * * ok * 

Secretary T. W. Blackburn as usual was indefatigable in his en- 
deavors to supply information to the members and aided the president 
materially in keeping things moving. His comments at various stages 
of the roll call indicated that he was thoroughly familiar with every 
representative as well as with those who failed to attend. He was re- 
elected secretary, and it is hoped that this will not interfere with his 
election to Congress, for which it is reported he is a candidate. 

. * “ at ae * * 

Franklin B. Mead read an interesting paper before the medical sec- 
tion on Tuesday, dealing with life, health and accident examinations. 
In company with his fellow officers of the Lincoln National Life of 
Fort Wayne, Vice-President Arthur F. Hall and Agency Superintendent 
Walter T. Shephard, he was on hand all through the meeting, and all 
three were heard from. At the final session Mr. Mead presented the 
following resolution: 


Whereas, There are many companies issuing, in connection with life insurance 
policies, provisions providing for total and permanent disability benefits an 
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double indemnity benefits and other benefits not provided by the basis standard 
mortality table. | 

Therefore, be it : me 

Resolved, That it is the sense of this convention that sound underwriting re- 
quires that adequate extra premiums be collected for such benefits, and the cor- 
responding requisite reserves set aside. 

While the sense of this resolution was approved by many, it was felt 
that it needed more consideration than could be then given it, and con- 
sequently it was referred to the executive committee, to be brought 


up again next year. 
* * * * * 


The cost of new business proved a subject of lengthy discussion at 
two of the executive sessions, but diligent inquiry among the delegates 
failed to disclose what determination was reached. There seemed to 
be no common ground of agreement, and consequently no progress was 
made. This question also came up in connection with a report by W. C. 
Baldwin, chairman of a special committee on the subject, in which it 
was recommended that the companies report on a special blank to the 
convention their cost of new business. While many were in favor of 
such a move, in the hope that high commission companies would see 
from the figures the advisability of reducing expenses, the opposition to 
the plan was too strong and it went down to defeat. 


In order that the entertainment of the convention might be in keep- 
ing with the size and importance of Chicago, as well as with the dignity 
of the State, the life insurance companies of Illinois banded together 
to act as hosts. The companies interested were as follows: American 
Bankers, American Life, Continental Assurance, Federal Life, German 
National, Illinois Life, National of United States of America, North 
American, Old Colony, Peoples Life, Scandia Life, Security Life of 
America, Union Life and United States Annuity and Life, all of Chicago; 
Central Life of Ottawa; Forest City Life of Rockford; Franklin Life of 
Springfield and Peoria Life of Peoria. The association of officials of 
these companies for this occasion proved so interesting that the organ- 
ization will probably be continued for mutual benefit. The general com- 
mittee of the association consisted of R. W. Stevens, chairman; W. T. 
Smith, secretary, and R. D. Lay, treasurer. 


* * * * + 


The entertainment provided was enchanting and generous. A hand- 
some badge was provided for each delegate and guest on which his 
name was inscribed, and tickets were distributed for an automobile 
ride and the banquet. The ladies were looked after by a special com- 
mittee and tendered a theater party on Wednesday evening and a 
luncheon at Marshall Field’s store on Thursday. The automobile ride 
on Friday afternoon was highly appreciated, as it served to get the 
delegates away from the extreme heat of the city by giving them a 
tide through the extensive boulevard system. 


* * * * * 


On Friday evening an elaborate banquet was served in the Red Room 
of the Hotel La Salle, and every table was filled. A photograph was 
taken prior to the beginning of the meal, and Toastmaster I. Miller 
Hamilton announced that if the picture was satisfactory a copy would 
be sent to each guest as a souvenir. The speech-making was interest- 
ing, and in spite of the intense heat a great majority of the guests 
Stayed until the very end. Among those who spoke were: Ex-Presi- 
dent P. D. Gold, Jr.; Oscar B. Ryon, manager publicity bureau, National 
Board of Fire Underwriters; Cornelius J. Doyle, Secretary of State for 
Illinois; R. W. Stevens, vice-president Illinois Life, and Secretary T. W. 
Blackburn. ’ 





—E. E, Rittenhouse, conservation commissioner of the Equitable Life of New 
York, will deliver an address at the National Conservation Congress at Indian- 
apolis on October 2 on the subject of “Human Life as a National Asset.” 


Since the increase in rates of the Modern Woodmen, more than 200,000 
Members are understood to have retired. The net loss, however, is only 133,006, 
4% many new members have been taken in. It was predicted when the rates 
Went into effect that the loss would total 250,000. 


—“The Gain and Loss Exhibit,” by J. Charles Seitz, actuary of the Security 
Life of Chicago, and which appeared in the Record of the American Institute of 
Actuaries for June, has been reprinted in pamphlet form. The pamphlet is a 
complete explanation of the Gain and Loss Exhibit for the aid of actuaries who 
have newly entered the ranks of that profession. 


—The Gain and Loss Exhibit for 1911, which appeared in Tue Spectator 
of August 22, and later was issued in leaflet form, contains a ten-year per- 
Sentage summary. In that part of the percentage summary headed ‘‘Percentages 
of Insurance Expenses to Loading,” the 1911 ratio of the Pacific Mutual Life 
‘peared, owing to a typographical oversight, as 183.16, instead of 103.16, as 
Correctly stated under the preceding table, where the individual companies’ figures 
ae given separately for the year 1911. 
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Casualty, Surety and Miscellaneous 








Vacates Injunction to Prevent Empire State Surety Reinsuring 
in Nationa) Surety. 

Judge Charles H. Kelby, in the Brooklyn Supreme Court, has vacated 
the injunction filed recently to restrain the reinsurance of the Empire 
State Surety in the National Surety, both of New York. Alfred J. 
Talley, attorney for the New York Insurance Department, stated that 
no bid could be ratified without the consent of the Insurance Super- 
intendent, and that Superintendent Emmet ordered the matter held in 
abeyance until next Tuesday. 

The offer of the American Surety of New York to reinsure the 
business, and which was filed with the New York Insurance Department, 
was read in court; and it subsequently developed that it proposed to 
take over the selected business of the Empire for sixty-seven per cent 
of the unearned premium fund, and made numerous provisions regard- 
ing new business renewals and reinsurances, Attorneys for the Empire 
State said that the company had asked many bids for the reinsurance, 
but the only one received was that of the National, which offered to 
assume the entire business for sixty-eight per cent of the unearned 
premiums. An affidavit from W. B. Joyce, president of the National, 
showed that as a stockholder he had offered to put up $250,000 for the 
rebabilitation of the company if the other stockholders would subscribe 
a like amount, but this they failed to do. The American made a bid to 
the Empire State for the reinsurance after the court had adjourned, 
and the provisions made were practically the same as read during the 
proceedings. 





Many Addresses for Claim Men’s Meeting. 

A large number of addresses have been arranged for the annual meet- 
ing of the International Association of Claim Men, which will be held 
Wednesday and Thursday of next week at Niagara Falls. President 
F. B. Tyler of the association will be the first speaker. He is chief 
adjuster for the Aitna Life of Hartford. The other addresses are as 
follows: 


Is a Standard Form of Accident Policy Desirable? M. Barratt Walker, 
attorney in charge casualty claim department, United States Fidelity 
and Guaranty; The Risk, E. Watkins, attorney, Chattanooga; The Com- 
mon Foe, Dr. E. E. Pilcher, medical director National Casualty Com- 
pany, Detroit; Co-operation that Co-operates, R. D. Emery, secretary 
and treasurer Great. Western Accident Association, Des Moines; The 
Legal Progress of the Year; Morton EB. Weldy, superintendent claim 
department, Bankers Accident, Des Moines; The Differential Diagnosis 
between Death due to Cerebral Hemorrhage and Accidental Injuries to 
the Head, Dr. C. H. Harbaugh, medical director American Assurance 
Company, Philadelphia; The Desirability of Appointing a Committee to 
Collect Statistics Relating to the Recurrent Disease, Dr. W. F. Ma- 
gruder, medical representative International Reassurance Company, New 
York; The Claim Man’s Diary, Garrett Stevens, claim adjuster, New 
York; The Relative Importance of Claim Departments, William H. Sale, 
United States manager International Reassurance Company; Agency 
Settlements and the Home Office, Phil. M. Leakin, claim examiner Altna 
Life; The Moral Hazard, W. A. Budlong, superintendent claim depart- 
ment, Commercial Travelers Mutual Accident Association, Utica; Paper, 
George W. Powell, examiner of claims, Maryland Casualty. 





Manager Hughes of Compensation Bureau Resigns. 

Charles Hughes, manager of the Workmens Compensation Service and 
Information Bureau, has resigned to become an independent consulting 
actuary. He held a contract with the bureau which expires at the end 
of next year, and for some time has consulted with various members of 
the governing committee with a view of being released. Mr. Hughes 
was chief examiner of the casualty companies of the New York Insur- 
ance Department from 1907 until last year, when he went with the 
bureau. Prior to that time he was actuary of the Connecticut Depart- 
ment, serving from 1902 until 1906. He is a member of the Actuarial 
Society of America. 

Stanley L. Otis, actuary of the bureau since its organization, has been 
appointed manager to succeed Mr. Hughes. 
CAS. 





Vice-President Griffin Marries. 

One of the weddings of especial fall interest is that of John A. Grif- 
fin, vice-president of the American Bonding Company of Baltimore and 
its New York manager, and Mrs. Corinne Keller Burbridge of St. Louis. 
Mrs. Burbridge has for several years made her home at the Marie 
Antoinette, New York. She is the daughter of the late George Keller 
of St. Louis, and her family still carry on the large Keller manufactur- 
ing interests of that city. 

Mr. Griffin and Mrs. Burbridge were married Wednesday, Septem- 
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ber 11, in the Church of the Blessed Sacrament, Broadway, New York. 
It was a very quiet wedding, with few beside the immediate families 
present. Miss Marie Louise Keller attended her sister, and his brother, 
Thomas S. Griffin, was Mr. Griffin’s best man. 

Mr. Griffin is an active New York factor, and comes of a very well 
known Brooklyn (N. Y.) family. His father is Dr. John Griffin of 
Brooklyn. Mr. and Mrs. Griffin are to make their home in Manhattan. 





Educational Bureau of Detroit Conference Organized. 
[Srecra, Despatcu to Tue Specrator.] 

DETROIT, August 10.—W. G. Curtis, as chairman of the Educational 
Bureau Committee of the Detroit Conference, states that at a meet- 
ing of the full committee to-day the Educational Bureau, authorized by 
the conference, was regularly organized. The first step to be taken 
relates to the education of the field forces of the conference companies 
regarding the limited protection afforded by workmen’s compensation 
acts in the States in which they severally operate. The field forces of 
each company are to be organized as company units to further the in- 
troduction and enactment by each legislature of the switching and 
twisting bill recommended by the National Insurance Commissioners 
Convention at the Spokane meeting last July. A monthly educational 
paper will be issued by the committee, each conference company to 
supply extra pages relating to their own affairs and distribute the 
entire publication. The first batch of literature for conference com- 
panies is being expedited now. Mr. Curtis has been instructed to nego- 
tiate with Chauncey S. 8. Miller of Chicago to act as secretary of the 
bureau. 





Amendment to Ohio Compensation Bill Approved. 


CLEVELAND, September 7.—While complete returns have not been 
received, it is very certain that the proposed amendment to Article II, 
Section 35, workmen’s compensation, has been approved by the voters. 
As in the case of the section regulating rates of all kinds of insurance, 
the total vote cast upon this measure was very small, but a peculiar 
feature is that it was approved by the people of the rural sections of 
the State as well as the cities. The amendment provides for a law 
similar to the one now in force in this State, with the important dif- 
ference that employers shall contribute the entire amount to a State 
fund from which compensation shall be paid, and the inclusion of 
“occupational diseases’? which are so difficult to distinguish from any 
other diseases that employers will probably be called upon to pay 
expenses in all cases of sickness in addition to certain sums that may 
be fixed for loss of time and for death. The amendment includes all 
employers of labor, and not merely those engaged in industrial con- 
cerns. The amendment, however, says that the legislature ‘‘may’”’ en- 
act such a law as is described, and this may result in leaving the 
present system undisturbed, for a time at least. 





Casualty Notes. 

—Bayard P, Holmes and John J. King have been elected honorary members 
of the National Mutual Union. 

—The temporary injunction secured by the National Surety of New York 
against the publication of Insurance Report, of Denver, has been dissolved. 

—John W. Gunn, manager of the Liverpool and London and Globe Insurance 
Company’s Pacific Coast department, has been made resident vice-president of 
the Globe Indemnity Company of New York. 

—The New England Casualty of Boston, which now has a paid-in capital of 
one million dollars, has applied for admission to California, and is making plans 
to enter Wisconsin, Minnesota, North Dakota and Colorado. 

—The Employers Liability Assurance Corporation has appointed a legal depart- 
ment for free consultation on matters relating to the new Massachusetts Work- 
men’s Compensation law for the benefit of agents, brokers and others. 

—The Preferred Accident of New York will enter the fidelity and surety field, 
but probably will not inaugurate the department until early next year, as the 
company has decided to take its time in selecting the best man available to take 
charge. 

—The liability men of Milwaukee have organized a local association with the 
following officers: John E. Eldred of the Ocean, president; H. E. Lasche of the 
Standard, vice-president; and J. V. Roberts of the Travelers, secretary and 
treasurer, 

—D. F. Broderick has resigned as an examiner for the New York Insurance 
Department, to become chief accountant for the Standard Accident of Detroit. 
He has been in active charge of the examinations of larger life insurance com- 
panies since the resignation some time ago of W. B. B. Smith, 

—L. H. Armstrong, assistant manager of the liability department of the 
Travelers of Hartford at St. Louis, has been appointed manager of the liability 
department of the Louisville office of the same company, He has charge of Ken- 
tucky and Central Tennessee, succeeding R. M. Ferguson, resigned. 

—Samuel Davis, a well-known writer and authority on insurance, has been 
appointed registrar to the new organization, which will act as a bureau to conduct 
negotiations in the matter of rights and classifications common to all the com- 
panies interested in the Massachusetts Workmen’s Compensation act. 

—The Midland Casualty of Chicago has offered four prizes of cash for the 


agents having the best record at the close of the year for the amount of business 
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written. A cash prize will also be given each month until the end of the year. 
Similar prizes have been offered in the industrial department on the yearly record, 


—Lowry Vahey has been appointed manager of the burglary and liability de- 
partments of the National Fidelity and Casualty of Omaha, Neb., in the home office 
city agency. He has been with the New York office of the Frankfort General of 
Frankfort, Germany, for several years, having started with that company as a 
clerk. 

—The American Fidelity Company, of which William B. Hayes has been 
Northern California manager during the year the company has been operating on 
the Coast, will close its agency at San Francisco. The company made a creditable 
showing and paid all losses promptly, but did not get a substantial foothold in 
that district. 

—wWalter A. Chowen has been appointed general agent on the Pacific Coast 
for the Frankfort General of Frankfort, succeeding David Duncan, who re- 
signed recently. Mr. Chowen, who has been in the liability insurance business 
on the coast for about eight years, has been liability manager of the Pacific 
Surety of San Francisco for some time. 


—The United Casualty and Surety of Memphis has appointed J. G. Cloud as 
superintendent of agencies and C. E. Powell as superintendent of the bonding 
department. Mr. Cloud was formerly superintendent of agents for the Maryland 
Casualty of Baltimore, ard at one time was located at Atlanta as an insurance 
official. Mr. Powell was formerly in the Memphis office of the American Surety 
of New York. 

—The General Accident of New York has announced the prize-winners of the 
“Kelly month” contest, which was contingent on payment of premiums for July 
on applications written in May as follows: First prize, gold watch, T. A. Wright, 
Pittsburgh; second prize, gold watch, Harry E. Fegley of Delaware, Ohio; third 
prize, gold watch, J, W. Lyon, Shelby, Ohio; and the fourth prize was captured 
by Morris Green of Brooklyn. 

—The liability manual for the State of Michigan was adopted at a meeting of 
the governing committee of the Workmens Compensation Service and Informa- 
tion Bureau, held Thursday last. Important questions pertaining to the situa- 
tion in Michigan, Massachusetts, California and Illinois were discussed. There 
was a large amount of routine matter to be acted upon, as it was the first meet- 
ing to be held in two months. 

—The Ben Franklin Mutual Casualty Company of Chicago has been organized 
under the new law providing for mutual companies to furnish workmen’s com- 
pensation insurance, and is now awaiting the approval of the Insurance Depart- 
ment required by law. The Chicago Newspaper Association, the Illinois Pub- 
lishers Association and the other organizations of the printing and allied trades 
are members of the organization. 

—Secretary W. A. Archer, of the Ohio State board of liability awards, has 
stated that ninety-five per cent of the employers who first elected to operate 
on the Green compensation law are renewing their contracts, and there are now 
about 500 employers enrolled with the bureau. He says that the board would 
be glad to see the proposed workmen’s compensation amendment pass, but that 
there is no intention of recommending a change in the present law. 

—F, Seymour Giles and Jose N. Ferrer, who recently retired from the plate 
glass department in the New York office of the Fidelity and Deposit of Balti- 
more, have been appointed manager and assistant manager, respectively, for the 
Metropolitan plate glass department of the Massachusetts Bonding and Insur- 
ance Company of Boston, William T. Shipman, who has had charge of that de- 
partment, has been transferred to the home office as assistant manager of the 
plate glass department. 





Surety Notes, 

—wWilliam H, Conroy, New York manager of the Massachusetts Bonding and 
Insurance Company of Boston, has left for a several weeks’ visit to the Pacific 
Coast, where he will combine certain important business matters with a pleasure 
trip. 

—The annual convention of the branch managers and general agents of the 
Title Guaranty and Surety Company of Scranton, Pa., will be held in the home 
office city on October 18 and 19. The opening event will be a smoker at the 
Hotel Casey. 

—Charles A, Reed has been appointed special agent in Ohio for the Globe In- 
demnity of New York. Mr, Reed, who is a brother of Manager A. Duncan Reed 
of that company, was formerly with the Pittsburg office of the Ocean Accident 
and Guarantee Company of London. 

—Fidelity companies, after all, are included in the list which comes within the 
scope of the new Georgia law as regards the deposit of $25,000. In some way 
the word “fidelity” was omitted from the original draft, and these companies 
were pleased over the fact that the deposit would not be required until Com- 
missioner Wright ruled that surety and fidelity were the same, which means 
that the deposit will have to be made. 


—_—_—_—_— 
TOO LATE FOR CLASSIFICATION. 





Union Pacific Life of Portland, Ore. 
{Specrar Despatcu to THE Specraror.] 
PORTLAND, September 10, 1912.—Attorney-General Crawford has 
rendered a legal opinion in writing that Union Pacific Life Insurance 
Company of Portland, Ore., is legally entitled to license. 
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